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SHANKAR
Sales Marketing Executive (Building Material / Construction / Ready Mix)
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Result-oriented professional targeting assignments in Sales & Marketing, Business Development and Strategic Planning with an organization of repute in Ready mix concrete,Cement, Aggregate & Building materials.
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PROFILE SUMMARY
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· Achievement-oriented professional with over 19 years of experience in devising & implementing regional plans aimed at facilitating enhancement of business sales volumes and promoting products in the segment of ready mix concrete,Cement,Asphalt & Agregates.
· In adition to sales Possess knowledge of latest IT tools such as computerized concrete recipe formulations used in batching plants
· Experience of selling ready mix concrete,asphalt,aggregates,cement,fertilizers, chemicals, soaps, insecticides, and pesticides in Nigeria as well as India.
· Worked with reputed groups like Lafarge Holcim,Nuvoco Vistas & Zeberced Group.
· Successfully lead the sales & marketing with ACC Limited (Lafarge Holcim Group) Pune Region.
· Capabilities in implementing various marketing & promotion strategies to increase market share and retain existing customers
· Proven success in repeatedly producing & sustaining top & bottom line growth and consistently expanding customer base in high-end, high-volume sales environments
· Expertise in conducting analysis of market trends & requirements, identifying measures for countering competition and devising sales strategies & business development procedures.
· Strong hand on negotiation skill with closing deals,generating leads to captive commercial project plant.
CORE COMPETENCIES
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~ Strategic Planning ~Channel Management ~Sales Training & Leadership



~Sales & Marketing
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~Customer Acquisition & Retention

~Customer Relationship Management



~Business Development ~Budgeting & Forecasting ~Territory Growth Management

WORK EXPERIENCE
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ACC Limited. (Lafarge Holcim Group) Pune

Dy. Manager Sales (Ready Mix Concrete Division)



Apr 2019 to Nov 2020

Role:

· Leading sales & marketing manager for the Pune; coordinating with Marketing, Production & Purchase department and scheduling the supply of ready mix concrete.
· Assist in planning logistics with available machinery to avoid dissatisfaction of customers in supply of concrete.
· Negotiating proposals with big projects for captive plants at their site.
· Maintaining cordial relations with Purchase Managers, Project Directors & Project Managers.
· Being physicaly present on customer jobsites to insure truck efficiencies are maintained as customer needs are met.
· Coordinate with Dispatch,Techanical services & plant operations to insure customer satisfaction with their product needs.
· Creating business plan & sales strategy for market to achieve set company sales goals & profitability.
· Familier with CRM & ERP softwares,account creations,tracking account receivables ,preparing quotes.
· Coordinating with quality control team for mix optimisation for better profitiability.Also arrangement of trial mix for reputed clients for quality approvals.
· Identifies new markets and fosters relationships with same as well as current customer base.
· Identifies opportunities for value added selling which will benefit both the customer & manufacturer.
· Providing timely feedback to Business Manager regarding performance and preparing proposals & presentations to impress valuable clients.
· Maintaining track of maximum collections & AR in control and sending account status to customers to get maximum collections.
· Adhering to all company policies, procedures & business ethics codes and communicating & implementing within the team.
· Developing & appointing new business partners and motivating them for greater market penetration and reach.
· Tracking business plans of competitor through contacts and coordinating with various departments to stock necessary raw materials as per market demand.
· Participates in annual budgeting & profit planning.
· Regular site visits and keeping watch on market updates through network on upcoming projects.
Major Clients with ACC Limited.


KRC, VTP, Phoenix, Oxford and AR Project

Nuvoco Vistas Corp Ltd. (Formerly Lafarge India Ltd) Mumbai Dy. Manager Sales (Ready Mix Concrete Division)



Apr 2018 to Mar 2019

Role:

· Leading sales & marketing manager for the Pune; coordinating with Marketing, Production & Purchase department and scheduling the supply of ready mix concrete.
· Assist in planning logistics with available machinery to avoid dissatisfaction of customers in supply of concrete.
· Negotiating proposals with big projects for captive plants at their site.
· Maintaining cordial relations with Purchase Managers, Project Directors & Project Managers.
· Being physicaly present on customer jobsites to insure truck efficiencies are maintained as customer needs are met.
· Coordinate with Dispatch,Techanical services & plant operations to insure customer satisfaction with their product needs.
· Creating business plan & sales strategy for market to achieve set company sales goals & profitability.
· Familier with CRM softwares,account creations,tracking account receivables ,preparing quotes.
· Identifies new markets and fosters relationships with same as well as current customer base.
· Identifies opportunities for value added selling which will benefit both the customer & manufacturer.
· Providing timely feedback to Business Manager regarding performance and preparing proposals & presentations to impress valuable clients.
· Maintaining track of maximum collections & AR in control and sending account status to customers to get maximum collections.
· Adhering to all company policies, procedures & business ethics codes and communicating & implementing within the team.
· Developing & appointing new business partners and motivating them for greater market penetration and reach.
· Tracking business plans of competitor through contacts and coordinating with various departments to stock necessary raw materials as per market demand.
· Participates in annual budgeting & profit planning.
· Regular site visits and keeping watch on market updates through network on upcoming projects.
Major Clients with Nuvoco Vistas Corp Ltd.
Oberoi Realty, Lodha, Raheja, Sunteck Realty and L & T

Ultramix Infracon Nig Ltd., Abuja, Nigeria Jul 2016 - Feb 2018 Executive Director- Marketing (Ready Mix Concrete Division) Role

· Led corporate sales for entire group products and retail sales through distributor channel.
· Generated prospects by cold calling, site visits & seminars and attended exhibitions through contacts in FCDA Abuja.
· Conducted on price negotiations with customers and launched of different schemes.
· Followed up with clients till receipt of confirm order with LPO.
· Provided timely, accurate & competitive pricing on all completed prospect applications submitted for pricing & approval while striving to maintain maximum profit margin.
· Maintained accurate records of all pricings, sales and activity reports and prepared proposals & presentations.
· Managed local promotions and coordinated with government contractors & corporate sales 50km radius from center of Abuja.
Major Clients with Ultramix Infracon Nig Ltd.



RCC, Setraco, CGC, CCECC, Mangrovtech, Salini, SCC, Gilmor, Monterosa, Bulkon, PW, B Stabilini, ITB Nig Ltd., Datum Constructions, Churchgate & Brunel

Zeberced Ltd. Abuja,Nigeria



Oct 2011 - Feb 2016

Sales & Marketing Manager (Ready Mix Concrete,Asphalt,Aggregate Division)

Role:

· Led corporate sales for entire group products and retail sales through distributor channel.
· Generated prospects by cold calling, site visits & seminars and attended exhibitions through contacts in FCDA Abuja.
· Conducted on price negotiations with customers and launched of different schemes.
· Followed up with clients till receipt of confirm order with LPO.
· Negotiating proposals with big projects for captive plants at their site.
· Maintaining cordial relations with Purchase Managers, Project Directors & Project Managers.
· Being physicaly present on customer jobsites to insure truck efficiencies are maintained as customer needs are met.
· Coordinate with Dispatch,Techanical services & plant operations to insure customer satisfaction with their product needs.
· Creating business plan & sales strategy for market to achieve set company sales goals & profitability.
· Familier with CRM & ERP softwares,account creations,tracking account receivables ,preparing quotes.
· Coordinating with quality control team for mix optimisation for better profitiability.Also arrangement of trial mix for reputed clients for quality approvals.
· Succesfuly supplied concrete for American High Commison project built by Julius Berger Nig Ltd,Russian Embassy,Turkish Embassy built by Zeberced Ltd.
· Identifies new markets and fosters relationships with same as well as current customer base.
· Identifies opportunities for value added selling which will benefit both the customer & manufacturer.
· Provided timely, accurate & competitive pricing on all completed prospect applications submitted for pricing & approval while striving to maintain maximum profit margin.
· Maintained accurate records of all pricings, sales and activity reports and prepared proposals & presentations.
· Managed local promotions and coordinated with government contractors & corporate sales 50km radius from center of Abuja.
Major Clients with Zeberced Ltd.



RCC, Setraco, CGC, CCECC, Mangrovtech, Salini, SCC, Gilmor, Monterosa, Bulkon, PW, B Stabilini, ITB Nig Ltd., Datum Constructions, Churchgate & Brunel

Conmat Systems Pvt. Ltd., Bengaluru



Sep 2008-Aug 2011

Regional Sales Manager

Product Managed



: Conmat make Concrete Batching Plants- Innovative Technology of Twin Shaft Mixer & Deep Bucket Aggregate Conveying, Concrete Pumps, Transit Mixers, Canal Lining and Road insitu Pavers

Role:

· Managed erection/commissioning of plants, implements mechanical & electrical used on these plants
· Sold Fosroc construction chemicals for Curing Compound, Admixtures And Polyurethane & Polysulphide Sealants
· Analyzed market trends, competitors’ activities and customer feedback; identified & strengthened new & unexplored segments for market expansion
· Supervised sales & marketing operations thereby achieving increased sales growth across territory
· Interacted with Class-I government contractors & corporate sales for Maharashtra & Karnataka State
· Arranged:
o Finance to customers and followed up with financer & customers o Service support aftersales and followed up with Service team
· Generated leads from many sources such as Financers, Irrigation Department and PWD Officers
· Provided assistance to manage a new RMC project
Linton Investment Nig Ltd., Lagos, Nigeria

Sales/Marketing Manager



Aug 2002 – Jan 2007

Highlights:

· Sold fertilizers, chemicals, soaps, insecticides, and pesticides in Nigeria
· Worked with CT and Associates Nigeria Limited for advertising and promotions of Quaker Oats.
· Conducted market research for Gona Fertilizers in Nigeria and worked as Branch In charge of Kano (North Nigeria)
· Developed strategies for the market expansion of Gona fertilizers
· Created new market for Gona fertilizers and Pepscico products Quaker Oats all aver Nigeria
Filtration Technologies India Limited, Pune Jul 2001 – Jun 2002 Trainee Plant Maintenance Engineer
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EDUCATION
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· Diploma in Engineering from Institute of Technology & Engineering Malegaon BKII, Baramati, Pune in 2000 with first class.
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	IT SKILLS

	
	MS Office-Excel, Word, PowerPoint, SAP, CatiaV5R15 (2009), Tally 5.4, ERP,SAP & CRM

	
	
	PERSONAL DETAILS

	Date of Birth
	:
	7th July 1980

	Nationality
	:
	Indian

	Visa Status
	:
	English, Hindi & Marathi

	Reference
	:
	Mr. Anup P Bhatia, HR Consultant, Gulfjobseeker.com

	Mobile Number
	:
	+971504753686 / +971504973598

	Email Address
	:
	Shankar-400401@2freemail.com / feedback@gulfjobseeker.com
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