45275@gulfjobseekers.com 
  Respected Sir,

Sub:          Application for Sales Executive in your esteemed organization.

 I will be much pleased to be in a position in a result oriented company that seeks an ambitious and career conscious person where acquired skills and education will be utilized towards continuous growth and advancement.


Here by I do attach a copy of my resume for your kind reference. In that I have been described as a dedicated, hard worker who is always willing to go the extra mile to generate results. Organization, attention to detail, self-motivation, and the ability to learn and apply new skills and knowledge quickly are just some of the strengths which have led to advancement in position and responsibility. Given an opportunity, I am confident of my ability to prove myself to be a valuable addition to any team. 

Please consider my application favourably.

I am looking forward for your kind reply.

Thanking you,

Place: Dubai                                                                                            

Objective

To seek placement in a challenging position in the field of Sales & Marketing in a multinational organization in order to utilize my skills, expertise, extensive knowledge about regional market to the optimum level and seek career growth

Personal & Professional Profile

· 6 years of professional experience in the field of Sales and Marketing  

· Computer Literate

· Outstanding communication, presentation, negotiation and sales-closing skills

· Leading & dealing effectively with multicultural environment

Professional Experience


About Emirates Lube Oil Co. LTD

Emirates Lube Oil Co., (ELCO), based in Sharjah, accredited by ISO 9001, ISO 14001 was established in the year 1972,. It is subsidiary of Gulf General Investment Co. (GGICO). ELCO specializes in the manufacturing and marketing of the entire range of “National” branded automotive and industrial lubricants, greases and CHEVRON TEXACO’S FAMM marine lubricants and various speciality products. Our products are manufactured in the state of art blending plant incorporating the most recent and advanced technology.

Job profile
· Visiting new clients and understanding their requirement.
· Recommending products and quoting for the same.

· Preparing Contracts, quotations and all other related documents for the supply of lubricants.

· Collection of used oil samples for analysis and recommending changes etc based on the analysis.
· Maintaining sales records and follow up payments.
· Sales co-ordination and other works related to sales and marketing.
About Al Araimi
Al Araimi is a leading distributor for FMCG/DPH products in the region, which deals with many world-class brands

Like Good Maid, Al Maraai can foods and Shark energy drink
As with all the brands with Al Araimi works with, its responsive distribution network and innovative marketing team has helped them to repeat their international success in local markets.

Job profile:

· Managing all the distribution network and the debt collection
· Responsible for planning, exploiting market potential and implementing key accounts’ development plans and maintaining good relations with the key accounts
· To be proactive and maintain major accounts, provide major quotations, negotiation and closing business orders
· Handling the sales & debt collection

· Cost effective visibility negotiations & implementation & maintenance

· Consistent evaluation of outlet performance

· Effective co-ordination with colleagues for display and stock evaluation

· Feed back to management on competitive activity and ways to counter attack competition

· Achieving month to month Targets as well as yearly targets

· Implementing promotional activities with the help of principal

· Training new employees and briefing them about on trade and off trade activities 

· Effective co-ordination with management and principal for special displays and special deals

Achievements:

· Growth over 20% in A Class outlets like Lulu, Carrefour,Spinneys and Union Co-Operatives 

· Handling Eppco/ Enoc and Emarat convenient stores

· Capable to control and minimise investments & optimise visibility support from outlets

· Improved outlet performance

· Maintained excellent rapport

· Handled the distribution more effective in terms of availability & visibility

· Achieved Sales targets consistently

· Staggering growth, in terms of Visibility and SKU availability  

· Maximum principal support for special displays

Educational Background

· Diploma in Physiotherapy (DPT) from Bangalore University
· Bachelor in Physiotherapy (BPT)
Computer Skills

· Operating System:  Win 9x, Win 2000, Win XP & MS Dos

· Office Packages: MS Word, MS Excel, MS Power Point, & MS Front Page  

· Extensive usage of internet & email

Special Training

· Two days Training Programme on Team Building And Behaviour by Al Araimi
· One day Training Programme on Team Work by Shark energy drink
Language Skills

· English, Hindi, Malayalam & Tamil


Interest

· Reading, Music & Cricket (Al Araimi Cricket team player)
Personal Details

Date of Birth:
29th Sept 1978 
Nationality:
Indian

Marital status:
Married

Visa:
Employment Visa


Sex:
Male

Driving Licence:
Holding a valid U.A.E driving licence
References

Will be readily furnished upon request

* * * * *






September 2004- March 2008   AL ARAIMI GENERAL TRADING


	 Key Accounts Executive





March 2008-Till date                  EMIRATES LUBE OIL CO. LTD


                                                    Sales Executive
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