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	Sales & Marketing Professional

	A Result Oriented with Gulf experience, ability to work in a pressurized work environment and effectively prioritize job responsibilities in efficient manner. Possess excellent analytical, problem solving, administration, negotiation, coordination, communication, client convincing, follow up, interpersonal and PC Skills. Result driven & dedicated team player who is willing to accept responsibilities.



	CAREER SNAPSHOT


	Sales & Business Development Executive
	June 08-Present

	LS2 Derinton LLC, Dubai, United  Arab Emirates

A Leading IT Distribution company, Authorized distributor of ACER for GCC.



	Sales Executive
	Apr 06-March 08

	SOL General Trading LLC, Dubai, United Arab Emirates

A leading organisation dealing into electronics (mobile) wholesale and retail with 12 outlets in UAE.



	Office In-charge
	Aug 04-Jan 06

	Ste. Alba Impex, Cotonou, Benin, West Africa
	


	AREAS OF EXPERTISE

	· Maintain excellent client relationship; follow up regularly on goods customers. 

· Maintain client profile, follow on competitors and strictly implement company policies.

· Build the company’s product presence by analysing opportunities and developing goals accordingly.
· Prepare marketing plans and annual marketing budget and conduct marketing promotions. 

· Develop and Implement marketing concepts in line with the company’s strategies.

· Develop contacts in the market with the help of networking and business development.

· Monitor client preferences to determine sales focus, determine price schedules & discount.


	PROVEN JOB ROLE

	Sales & Business Development Executive – LS2 Derinton LLC
· To achieve and exceed sales, profitability and collection targets

· Negotiating and closing sales by agreeing with the terms and conditions.

· To monitor market outstanding and collect payments within time limits as per company standards.

· Developing and growing long-term relationships with customers.

· Managing and interpreting customer requirements – speaking with clients to understand, anticipate and meet their needs.

· Maintaining strong knowledge of market trends, as well as competition channel activities.

· Convey customer and market feedback to appropriate levels of management.
· Communicating with the vendor to provide ideas to develop sales growth and develop a detailed action plan on how to execute such ideas.

· Searching for new customers who will be benefit for company and maximising customer potential.

· Providing sales manager all relevant information in order to assess the dealer’s credit worthiness and recommended credit limits. 

· To provide information to sales manager on product movement of all models for optimum stock ordering.

· Providing after-sales support services to customers. 

· Preparing a variety status reports, including activities, closing, follow up and adherence to goals.

· Supporting marketing activities by attending trade shows, conferences and other marketing events.



	 Sales Executive – SOL General Trading LLC
· Handling the wholesale sales and retail sales enquiries, meeting with clients and manage business development related activities besides providing customer service to existing clients.

· Achieve the set business objectives and sales targets through effective marketing strategies.

· Promoting and sell company products displayed in the showroom.

· Capable to handle walk in customers, present products as per client requirement, client convincing to improve sales and answer their queries.

· Sell the products and service direct to consumers, corporate and potential clients. 

· Manage and organize the store section, besides taking care of display and merchandise.

· Preparing presentations and quotations; follow up with clients to close the deals and with production team to ensure timely delivery according to the committed schedules.

· Motivating customers with knowledge of the available products and making them aware of the running promotions.


	Office In-charge – Ste. Alba Impex, Cotonou
· Responsible to received import items in the Dubai office.
· Prepared responses to inward correspondence, routine inquiries and reply to the same.

· Provided details and forwarded the same to Dubai office as per the requirement of the market.

· Generated new business; explore potential markets and developed business relationship. 

· Handled key customer accounts and liaised with high potential net worth clientele.

· Handled cash accounts and performed daily cash count from sales.
· Performed physical stock inventory and ensure the availability of supplies for future requirement.
· Managed the daily routine office activities.


	EDUCATION


	Bachelor of Commerce
	2004

	MDS University, Ajmer, India
	


	TRAINING-IT SKILLS


Completed basic computer course from NIIT

Microsoft Office, Internet and Email applications
	PERSONAL DETAILS


Nationality

: Indian
               
Marital Status

: Single
Visa Status

: Employment Visa

Driving license           : UAE Light Vehicle

Languages

: English, Hindi & Sindhi       
	REFERENCE


Available upon request

PAGE  
Abhishek Moolani - Page 1 of 3 - Available on 1 Month Notice


