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CAREER OBJECTIVE: 

· Seeking a suitable career opportunity in the filed of Sales & Marketing in a progressive organization 

PROFESSIONAL EXPERTISE:

· Extensive Experience in the field of Sales & Marketing of a wide range of Building Material Products, Construction Equipments, Construction Machineries and Agricultural Equipments and have excellent understanding & rapport with the customers. 

· Hands-on experience of selling a wide range of products that include Pumps, Generators, Power Machines, Hardware Materials, Joinery & Decoration Items, Tools & Accessories, Electrical Items, Plumbing & Sanitary Wares, Paints & Adhesives as well as Construction Chemicals. 

· Extensive experience in PROJECT SALES , RETAIL & INSTITUTIONAL  SALES and have expertise in setting up DEALER’S NETWORK, managing sales team, developing customers & clientele base, exploring new & potential business opportunities.

Work Experience: 

 June 2006 – Present   :                                 SENIOR SALES EXECUTIVE       

       1. JENGAN TRADING ESTABLISHMENT- DUBAI, UAE   

· JENGAN TRADING ESTABLISHMENT is an established company having its branches all over UAE and GCC and deals in good range of product-mix that comprises of Pumps, Generators, Construction machineries and Agricultural machineries. 

Job-profile & Achievements: 

· Joined as Senior Sales Executive for PES division and reporting to Divisional Manger. 

· Developed sales growth of Water Pumps under brand SAER & BIRAL, Transfer Pump Sets and Booster pump sets on dealer as well as on project basis. 
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· Explored market for Engines (Robin Petrol & Diesel) and Generator brands as Robin (Japan), Subaru Deluxe (Japan), Fuji Deluxe (Japan) and Yanmar (Japan) on institutional as well as  on project basis.
· Established market for Construction Machineries as Rammer, Concrete Cutter, Surface Grinder, Vibratory Plate Compactor, Bar Bender & Cutter, Vibratory Roller, Dumper, Vibrator as well as Power Trowel under different brands of foreign origin.

· Explored market for Agricultural Machineries as Chain Saw, Hedge Trimmers, Bush Cutters, Spray Pumps, Mist-Blowers, Shredding Machines, Lawn Mowers, Ride on Mowers of different brands.

· Assist in formulating and implementing effective marketing plans and strategies for the organization to expand the current market share and establish wider customer base. 

· Arrange meeting with consultants and introduce products to get it specified and convince the contractors to use the material on existing project as well as on   upcoming projects. 

· Generate enquiries & submit quotations as well as submittals to the contractors/ consultants.

· Develop market and promote complete product-mix in the assigned territory i.e., complete UAE

       June 2003 – May 2006:                                           SENIOR SALES EXECUTIVE    

        2.  AL RAHMANI GENERALTRADING CO. LLC, DUBAI, UAE   
· AL RAHMANI GENERALTRADING Co., LLC is an established company in UAE dealing in Building Materials, Joinery and Decoration items, Electrical Items, Hand Tools and Accessories, Power Tools and Accessories, Plumbing and Sanitary Items and Hardware materials, having wide distribution network and showrooms in the UAE.

Job Profile and achievements: 

· Joined the company as a ‘Senior Sales Executive’ and within a short span of time, I reflected a significant contribution by adding several potential clients to the company account who have been instrumental in my continual sales growth. 

· Job responsibility was business - development that included visiting Consultants, Contractors, Building Material Traders, Interior Decorators, Porta-Cabin builders Carpentries & Joineries and other potential Trading Companies in Dubai, Sharjah and Northern Emirates. 

· Was responsible to increase the business on project as well as  dealer / distributor network basis and regularly monitored their performance to view sales, stocks movement, cash / credit control etc.

· Was responsible to market the entire product-mix of the company as well as enhancing the market share of the company. 

March 2000 to May. 2003:                                    BUSINESS DEVELOPMENT OFFICER
3. AL HALEEF TRADING EST, SHARJAH, UAE

· AL HALEEF TRADING EST. a part of AL HALEEF GROUP OF COMPANIES - (RIYADH) KSA a well-established name in the regional market in the field of Hardware, Building Materials and Paints manufacturing and trading activities. The company provides a complete paint solution and caters to the requirements of furniture, construction and metal industries. 
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Job Profile and achievements : 

· Joined AL HALEEF TRADING EST as Business Development Officer reporting   to the General Manager.

· Launched AL HALEEF product range that mainly included Hardware, Building Materials and Paints in the UAE market.  

· Used to meet  consultants and architects to convince them to specify our product - mix for certain projects and also sensed their feed back regarding our product and suggested management to implement accordingly.

· Met contractors and persuaded them to use and propose our products to clients/consultants.

· Was responsible for setting-up the sales & distribution network of a wide range of product range, appointing dealers, reviewing and monitoring sales performance, exploring new & potential customers, developing customers’ relations and customer data base with an objective to establish AL HALEEF brand equity in the UAE market segment. 

· The job responsibility also entailed analyzing and assessing market dynamics, reviewing product pricing as well as promotional strategies in order to achieve targeted sales. 

Nov1993 to Feb. 2000 :                                        ASST.SALES MANAGER                                    

4. RAMON GROUP OF COMPANIES. DELHI, INDIA                                                              
· RAMON GROUP OF COMPANIES a Delhi-based company having diversified business activities in manufacturing and marketing of building materials, surgical equipments, hospital furniture and Personal Weighing scales with brand name Crown.

Job profile and achievements :

· Worked in the capacity of an 'Asst. Sales Manager ' reporting to the General Manager wherein my job responsibility entailed extensive traveling within North-East and the Southern part of India in order to generate business through potential dealers & distributors.

· I was also responsible for supervision of commercial functions such as order execution, credit control, business correspondence, etc. 

Professional Education: 
M.B.A with Specialization in Marketing 

                                                     From the University of Bihar, INDIA (1987-1989)

                                                     M.Sc                (1985-1987)

Computer Skills   : MS Word, Excel, Internet and Power Point presentation.
Driving License    : Valid UAE Driving License

      Personal Details 

     Date of Birth             :     March 12th, 1966

     Nationality                :     Indian

     Marital Status           :     Married

     Languages known    :     English, Hindi , Urdu , Arabic ( reading only)
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