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Name: 

Adil
Adil.57642@2freemail.com   
Executive Profile

All-round manager. Over 16 years of technical, sales and marketing experience, in broad range, comprising of telecommunications, IT-industry, multimedia, broadcast, electrical infrastructure, energy management. Main experience of over 10 years in satellite receiving equipment / telecommunication / managing sales and marketing teams to increase sales and promotion of new products in new markets. 
Demonstrated skills to maximize sales through relationship building, negotiating favorable business deals, developing and maintaining strategic alliances and ease of liaising with all levels in a decision making unit. Strongly self-motivated, enthusiastic, and committed to professional excellence. Able to motivate co-workers to high performance standards and excellence. Demonstrated commitment in delivering upon commitment.

Core Competencies

► Seasoned traveler to the Far East, Middle East, Central

Asia, Europe and North America

► Excellent understanding of dynamics and sensitivities of

different markets and cultures, with proven abilities to

operate in sensitive and challenging countries
► Cross-Cultural Work Environments

► Team Building, Motivation and Leadership

► Excellent network and lobbyist

► Team player as well as a highly driven individual with a

high level of integrity, flexibility and loyalty

► Ability to listen and interpret needs of customer and to

develop solutions that meet with goals, budgets and

expectations

► Proficiency in written and spoken English, Arabic, Urdu, Punjabi, Sindhi and

Hindi. Working knowledge of German, Russian, Tagalog and Spanish languages. Excellent understanding of Middle Eastern culture and history
Many professional recommendations from well known personalities with in UAE and abroad
EDUCATION
· M.Sc (Electronics) from the Department of Applied Physics,  University of Karachi, Pakistan. Degrees in Communication Systems, Satellite Communications, Micro Waves, Digital & Industrial Electronics, Semi Conductor Tech., Lasers

· MBA (International Marketing) from Szabist, Knowledge Village, Dubai, UAE 
· Certificate courses on TELEVES Head End and central Systems,Santiago, Spain

· Certificate courses on DTH Echostar Inc. (USA)

· Certificate courses from SAMI (Superior Antenna Mannufacturers Inc. (Arkansas, USA) 
· B.Sc. (Phy, Chem, Math) 1st. Class (Govt. National College)

· F.Sc (Phy, Chem, Math)  AL-Khobar (K.S.A.) Community College Al-Khobar, Saudi Arabia 
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Career Highlights

Pakistan Television Corporation, Aug 2007 till date, Islamabad, Pakistan
Regional Head of Marketing & Product Development

My basic responsibilities includes 

· Regular improvement of the TV screen by introducing new graphics and ideas
· Produce new programs for the season
· Monitoring the sales division and the growth factor in sales revenues
· Monitoring of Air Time sales
· Distribution and appointment of the distributors for the Global beams in Middle East, Europe and USA 
· Monitoring the cable networks in Pakistan and maintain the presence of our channels with quality signal 
· Training courses for the sales & marketing staff
· Preparation and compilation of the quarterly reports on sales and marketing activities and setting up new goals for the teams
· Liaison with the satellite owners to carry our beams to other regions where we do not have presence.  
Career Highlights

ARY Group of Companies, April 2005 to July 2007, Dubai, UAE

Country Manager / Senior Consultant Dubai, UAE

Developed markets by means of a defined strategic marketing/business plan, in
Middle Eastern countries, CIS, Levant and South Asia; responsible for any and all sales for products and services in the above mentioned countries.
Total manpower strength of the company exceeds 600 in the ME, 80 in division and 3000 worldwide. Directly supervising a staff of 34. 

· Sole in-charge of sales and marketing directly reporting to the chairman

· Installation and Maintenance of all kinds of Electronic appliances, satellite receiving equipment both TVRO and Central Systems in the buildings. I am involved in procurement of these consumer electronics and to provide after sales service.  

· Introducing new techniques of marketing to promote and sell new products. 

· Managing the import/export of many different brands of consumer electronics and have developed and established new brands of Satellite receivers in the GCC countries   

· Holding the data of a number of potential customers / investors for future sales. 

· Procurement of the broadcasting and other Electronics e,g Cameras, Video Phones required by ARY Digital Channel. To train the personnel to use these electronic equipment.      
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CAREER HIGHLIGHTS

STAR Connections / ECHOSTAR INC.(USA)



Regional Sales & Mktg. Manager



Jan2000~ March 2005


Regional Sales & Marketing Manager of a satellite manufacturing


company called Star Connections LLC Company / Echostar Inc (USA).

 I was directly reporting to the M.D. and taking care of all Regional and


International sales and marketing. Also, handling of technical problems appear


time to time in these hi-tech products.

The countries in which I have conducted sales includes M. Eastern countries,


Levant, CIS and Northern African countries, UK, Germany, Belgium and


Australia.


ELECTRONICS REALTED ASSIGNMENTS

Import / Export of all kinds of Electronics including Satellite receiving equipment,

Spanish Head End Systems Televes, Installation of security and digital cameras,

mobile phones

Maintenance of all kinds of installed electronics in high rise buildings. 

I was managing a team of 27 personnel to carry out these above mentioned tasks.

Basic functions :

Solely responsible for the whole sale distribution of the imported 

Goods in 11 countries. We had distribution centers & showrooms in 6 countries and rest of the countries were handled by the appointed distributors. I had to travel 75% of my time to manage and conduct the sales
MEDIA RELATED ASSIGNMENTS
Setting up an operation for the “Business Plus TV Channel” 
Of Pakistan. Working in the capacity of “Bureau Chief for Middle East”. 

Main task is to shift the beam from PakSat to PanAm Sat and AsiaSat. To organize and promote the official launching in all the Middle Eastern countries. 

The operations contains the step by Step assignments :
a) To apply for the license and renting the space in MediaCity and approval for the cameras to broadcast live from Dubai Financial Market and some business related interviews to be uplink via SamaCom, Dubai

b) Airtime sale to the advertisers

c) Marketing and promotion for the channel  to the concern business people through out the Middle East

d) All hardware related purchase/ sales and installation for the Head End / DTH systems for the hotels, residential compounds and villas etc

CAREER HIGHLIGHTS


Consultant    Feb 99~ Jan2000

MEDIACOM / TECHNOSAT



Consultant to MediaCom distributors of Samsung Satellite Receivers in Technical Support, Installations , And OSG designs of the  Satellite Digital receivers. My basic responsibility is to satisfy the Market need. In terms of upgrading the product features etc. It was a contract basis job of 1 year.
I have designed the OSG of many famous digital satellite receivers 

e.g. Vortec, MediaCom, Technosat

- Responsible for development of satellite/cable TV reception and IF-distribution equipment from feasibility stage to full mass production

- Designed several products, ranging from satellite receivers to SMATV-modules and products for Cable TV systems

- Main technical liaison with manufacturing partners, such as Samsung, DaeWoo, Philips

- Sales support throughout the Middle East
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Career Highlights

 Senior Regional Manager        Echostar Incorporation (USA)





Jan 1994 --- July 1998
Star Distributions (main office Dubai, United Arab Emirates. Technical Trading  Company; regional distributor for all GCC-countries, Asia Minor, Turkey, Southern and Eastern Africa, and CIS.  Sales of high tech analog and digital Satellite communications equipment)

· Reporting directly to managing director

· Responsible for regional sales and marketing of many International as well as newly launched brands.
· Responsible for technical operations and project feasibility studies

· Responsible for on-site product testing, product improvement, project management for digital DTH/SMATV/CATV systems (liaison with and for several major manufacturers) like SAMI, TELEVES, ELSAT, Cambridge Industries, GARDINER, Samsung etc. 

· Technical liaison with vendors and suppliers in Far-East, Europe and the US technical liaison with the subsidiaries in GCC-countries and other target markets involved in market research and product development and promotion

· Coordinator of Regional Trade Shows

· Frequent business traveler to the all parts of the Middle East, Europe, Far East, South Wide network of associates and persona contacts in the Middle East and Europe form a perfect base to do business.

· Responsibilities covered product research and development, product improvement, promoting, logistics. 

· Also, in the Arabic translation for OSG analog and digital receivers.



· I have developed markets in the middle east for new Hi-Tech products by applying self designed marketing and sales strategies. The sales increase due to my efforts is about 48% of the previous total sale. 

August 1992~Nov.1993

Sales Engineer / Motorola Distributors
SIPKA Manufacturing. Karachi, Pakistan. National distributor of Motorola Wireless communication equipment in Pakistan. They were also dealing with multi channel CCTV, Fire Alarm Systems, and Anti Theft and robbery systems. These systems were required by The security agencies e,g. BRINKS, and Banks. My job was to close the sale after the confirmation of the order and then check the systems with the installation team on time to time basis hence providing after sales service for one year.

RECOMMENDATIONS
· Mr. Robert Feierbach, Vice President, Astra Satellites, Luxembourg

· Mr. Rene De Bruijn, Chief Technical Officer, Echostar Inc, Netherlands

· Mr. Mark Barkey, Gen. Manager, Philips, Dubai, UAE

· Mr. Robert Lacos, Prseident, Echostar Inc. (USA)

· Senator Professor Dr.Laghari, President, SZABIST, UAE

· Brigadier Ibrahim Khalid, Signals Corps, Pakistan Army

· Mr.Zarwani, CEO, Ramada Continental Hotel

· Professor Christian Mass, Dr. Dish Television, Germany

· Mr. Aftab Meerani, Ex-Defence Minister, Pakistan

· Professor Dr. Peerzada Qasim, Vice Chancellor, Karachi University, Pakistan

· Late Ms. Benazir Bhutto, Ex-Prime Minister, Pakistan

· Mr. Gurg, Ex-High Commissioner of UAE in UK

· Mr. Wajid Shams Ex-High Commissioner of Pakistan in UK
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ADMINISTRATIVE  EXPERIENCE         


· Editor of magazine (S.A.P.) Science And Pakistan (University of Karachi))
· President of Chemistry Society 

· Gen. Secretary of Physics Society

· Lecturer for delivering seminars and conducting training courses Communication Systems for the Pakistani Army
CHARACTER PROFILE



Well-seasoned, well traveled teamworker, problem solver, who can excel as an individual; pro-active, with proven abilities in human relations, creativity and thoroughness. Inspired by working in an international, multi-cultural environment. 


Frequent traveller to Europe, US, Canda, Australia, Central Asia, Gulf and Middle East.
character analysis


I am a positive, cheerful person with a friendly, outgoing personality. I have a good 

sense of humor and really enjoy meeting and interacting with people. I am a
passionate person who is enthusiastic about life and able to engender enthusiasm in

others. I am sincere, forthright and hard working and I find challenges stimulating.
GENERAL INTERESTS


Science and technology, history, "other" cultures, music, pure and

theoretical Physics, trvelling, study of different civilizations of the world, current

affairs and businesses of corporate companies

RESEARCH  WORK




Research paper on the “Fate and Structure of the Universe”Black Holes and Quasars, Elementary particles of an Atom and Forces of Nature. Oldest civilizations of the world.
Real Estate trend in GCC, The effect of falling Dollar on the real 

Estate markets, The oil bourses and the effect on importers.

