
SHAMNAD.7901@2freemail.com 


Objective:


Assignments in Business Development, Sales and Channel Management with a high growth oriented organization.

Strengths:


· Fast learner, able to learn skills needed to perform a task in a minimal amount of time.

· Strong communication skills. 

· Creative problem solving abilities, adaptable, “Will Accomplish” attitude. 

· Team Player and possesses excellent organizational skills.
Professional Synopsis:


· Proficient in managing sales operations, organizing promotional campaigns, exploring new markets, building relationship with clients & achieving desired goals.

· Expertise in sustaining the client networks ensuring effective market penetration.

· Poses excellent communication, relationship management and team building skills and managing sales team.

Educational Profile:


· Pursuing Master of Business Administration (M.B.A.) from Manipal University, Dubai International Academic City, Dubai.
· Bachelor of Commerce (2004) (B.Com.) from Mahatma Gandhi University, India.       

· Intermediate from Jamia Hassania Public School, Ernakulam, India.
· High School from Hill Valley High School, Ernakulam, India.
Organizational Experience:


· Cellucom FZCO
   





    [image: image1.jpg]


 
· Duration
: January 2007 – till date
· Designation
: Area Sales Manager

· Product
: Mobiles and Etisalat products

· Description
: Cellucom is the largest distributor of mobility solutions in Middle East. Cellucom display digital devices and mobility solutions that integrate and converge without effort, while letting you stay on the move - no strings attached. It is a liberating kind of technology, in the form of mobile phones, PDAs, notebooks, enhancements and more, which allow us to expand time and increase efficiency.
· Role Played :

· Handling power retailers and dealers in Dubai and Sharjah market.
· Supervision of reporting from sales staffs and conducting weekly meetings with them to update the current market status.

· Management of stock inventory and preparing quotation based on available stock.

· Price updating and demand forecasting.

· Managing the dealer-distributor network and develop it further and responsible for reseller appointment.
· Identifying and exploring new business opportunities, executing sales promotional activities, to tap profitable business opportunities.
· Analyzing marketing trends and tracking competitor’s activities and providing valuable inputs for product enhancement and fine tuning sales.
· Oasis Pumps Industry LLC, Dubai
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· Duration
: June 2004 – November 2006
· Designation
: Business Development Executive (Marketing & Sales)

· Product
:  Dewatering Pump

· Description
: Oasis Pumps Industry L.L.C Came to existence in 2000.OPI is the complete manufacturers of Dewatering Pump, and it’s a division of Trinity Group of Companies one of the largest employee owned company in the country, providing services in Engineering, Mechanical, Foundry works, Diesel Marine, Fabrication Traders.
· Role Played:
· Managing the entire spectrum of sales activities for ensuring optimum product penetration and reach.

· Ascertaining product sales potential in new and existing markets, in line with customer preferences.
· Expansion of existing market share by adding new reseller.
· Preparation and follow-up of quotation.

Personal Details:


Date of Birth


:  16th July, 1982

Place of Birth


:  Cochin, Kerala, India
Age



:  26 years

Religion


:  Islam, Muslim

Nationality


:  Indian

Computer Literacy

:  WIN 98, WIN XP, MS Office, Internet and Email
Languages known

:  English, Hindi, Malayalam, Tamil
Marital Status


:  Single

Visa Status


:  Employment visa
Driving License

:  Valid UAE driving license with own car
Hobbies             

:  Listening to music and driving
Declaration:


I, Shamnad hereby declare that all the details furnished above are true and accurate to the best of my knowledge and belief.

( REFERENCES CAN BE PROVIDED UPON REQUEST
SHAMNAD 
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