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  CURRICULUM VITAE

Iam  a 28year old muslim graduate,an international/crossborder sales,promotions ,product developmentand marketing professional with five years experience in the telecom,wood/forestry,general merchandise and service sector.A team player,aggressive enough,excellent time keeper,able to work under pressure,honest and always does things to detail.On addition iam blessed with excellent communicatin and negotiation skills,socially  competent and flexible,very good interpersonal and analytical skills.
Working Experience

NFA;Sales/Product developer. 2006 to date; Responsible for generating targeted revenue from products  and services such as sawn/milled timber,maps,licences,,seeds , seedlings and services such as GIS,Forest inventories,Biomass studies, carbon sequestration and ecotourism.
RESPONSIBILITIES

Educate cross border clients about NFA products and services using the telephone, email, video cds,mediums.

Promoting and attracting funding for the private tree farmers to establish commercial timber plantations.

Promoting and coordinating continuous learning through training and experiencing-sharing by members.

Promoting public awareness regarding the importance of timber plantations in the national poverty alleviation programmers and economic development.

Fostering good working relationship with institutions/agencies operating in the forestry sector.

Evaluating, analyzing and interpreting the existing laws and regulations to improve the investment environments for commercial forestry.
Linking up with public, national and international proffesinalforestry bodies with regard to timber plantations and management.

Lobbying for affordable financial services for timber plantation investors in the country.

Conflict and resolution platform; arbitrating between members and stakeholders on matter relating with plantation establishments and maintenance.

Offering advise on environmental protection techniques to both the timber dealers, growers and the public as a whole.

Prepare quotes,proposals,tenders and contracts
Maintain customer data bases.

Make contacts with potential customers.

Uganda Telecom ltd;Commercial Division;Accounts manager;2003 to 2006.

Responsible for closing business deals and generate targeted revenue from internet sales,PBX connections,CDMA installations ,Fixed and mobile phone line  sales.

RESPONSIBILITIES
Make sales through closing prospective internet deals.

Meet and surpass internet sale targets as set by the sales and marketing   department

Educate and make follow ups on prospective clients through demonstrations and explaining the various types of internet connections such as ADSL, Radio connections, I Fi, satellite, ISDN, mobile internet, broadband and dial-up.

Costing in line with clientele needs after surveying the point of connection. Drafting invoices and delivering equipment.
Following up on clientele needs and forwarding feedbacks to the sales manager.

Preparing and submitting weekly sales reports to the sale manager for evaluation.

Collecting money generated from the sales and entering it into the company accounting system.

Liaising with the technicians to ensure that clients needs catered for as soon as possible

Provide immediate hands on support to the clients through troubleshooting there hardware and software problems.

Education background/qualification

B.A Economics,Geography,Education (Makerere University)1999-2006

Kawempe Muslim secondary school-U.A.C.E    1996-1996

Kibuli secondary school                   U.C.E        1992-1996
Other skills/Qualification

CCNA/Cisco systems

Consultative sales

Ms word,MsExcell,Linux,Tally9,bankmaster 7,powerpoint

