SABIR
SABIR.91836@2freemail.com 

         PROFILE 
           Result-oriented & committed professional experienced in sales & customer service in building         
           materials supply industry. Excels in  fast-paced environments as well as in supervising and  

           motivating staff to increase productivity and company profitability. Works well independently and    

           as part of a team.                                                                                                                                          


 HIGHLIGHTS OF ACCOMPLISHMENTS

          Project Sales & Customer Service
· Got some big projects within three months of joining for supply of building materials and achieved the target from very first month. Follows-up customers for their material requirement, delivery of materials on time and for receiving the payment. Created a better image of the company as the leading importer and supplier of building materials. 
          Promotions
· Created marketing brochure of our main products for project submittal. Worked personally
on making submittal for a particular product for projects.

· Looked after showroom sales together with outdoor sales for eight months and increased showroom sales by 50% by modifying working system  and increasing efficiency of showroom employees.
          Book keeping & general Office
· Experienced in making delivery orders, invoices and preparing daily and monthly sales report.
· Skilled in general office duties including answering phones, filing, preparing quotations and 
       coordinating with accounts department and stores.
Computer Skills
· Technically proficient in Microsoft Word, Excel.
 PROFESSIONAL EXPERIENCE

        1.  BUSINESS DEVELOPMENT EXECUTIVE                             
     SOFT FIXING TRADING LLC. 
     DUBAI . UAE

     FEB  2005 – Present

                                                                      
     SOFT FIXING TRADING LLC. is a leading importer & supplier of building materials, specially in     

     Plumbing materials. Having 35 dedicated employees and six branches in Dubai, Sharjah, & Ajman.

     Having annual sales of around 50 million Dirhams. 
        ASSIGNMENTS :
· To make new customers and to follow-up with existing customers.
· Work with clients to understand their business goals and objectives and provide solutions that meet or exceed client expectations.
· Follow-up with each customer for material requirement.

· Cultivate client relationship to better understand their needs, acting as client advocate, while acting in best interest of the company.
· To prepare quotations for price enquiries.

· Ensuring prompt & timely delivery of material.
                                                                                                                                                            ( P.T O )
        ASSIGNMENTS : (Cont’d)

· Follow-up for payment.

· To make daily & monthly sales report.

· Listen to customer complaints and to solve it.  

Working as ‘Business Dev. Exec. (Projects), as well as handling sales in showroom since last eight months. Always working better than company expected from me.  

2. AREA SALES OFFICER
MOHANLAL TRIKAMLAL & SONS. MUMBAI.

(Manufacturer of CLICK brand wrist watches)

FEB 2003 – JAN 2005

MOHANLAL TRIKAMLAL & SONS is manufacturer of CLICK brand wrist watches, based in Mumbai and distributing to all over Maharashtra & Goa. The target market of CLICK is small cities where. I worked as an Area Sales Officer for District of Raigad in Maharashtra. 
· Worked on launching of CLICK watches in Raigad District and Goa.
· Succeeded in getting 25% shelf space within one year of lanch.

· Introduced new promotional schemes for dealers and end users.

    My job was to visit retailers to get maximum order for watches. To check the new models by competitors and to introduce new promotional schemes for retailers and end users.

3. AREA SALES OFFICER
SANGHAVI & SANGHAVI

(Distributor for TITAN brand watches)

APRIL 1998 – JAN. 2003

SANGHAVI & SANGHAVI is the distributor for TITAN & SONATA ( TITAN INDUSTRIES LTD ) watches to THANE & RAIGAD districts. I had been working as an Area Sales Officer for Raigad district. I had 40 retailers all over Raiged district and always achieved the target of Rs.400,000. Awarded an appreciation letter from TITAN INDUSTRIES LIMITED.
          ASSIGNMENTS:

· To visit each dealer every week to get maximum order.
· Help dealers to achieve their target to get maximum benefit from company.
· Follow-up for complained watches.

· To help make deliveries on time.

· Payment follow-up.

· To increase the market share of the product.
· To help dealers in promotion. 

EDUCATIONAL QUALIFICATION
· DIPLOMA IN PRODUCTION TECHNOLOGY ( JULY 1996 )
PERCENTAGE :        75.21%

BOARD             :        Board Of Technical Examination , Maharashtra State
INSTITUTE       :        S.A.S POLYTECHNIC.  Bhiwandi ( THANE)
                                                                                                                                         ( P.T.O )
· HIGHER SECONDERY CERTIFICATE ( HSC )

· SECONDARY SCHOOL CERTIFICATE ( SSC )

BOARD             :        Maharashtra State Board of Secondary & Higher Secondary Education.

                                    (Mumbai Division)

INSTITUE         :        Anjuman Islam High School & Junior College of Science.

                                    Murud Janjira, Raigad, Maharashtra.

      


Change of product doesn’t matter. I can work for product like Electronics, Electrical, Home Appliances, Automobiles, Watches, Industrial Products etc. Can travel all over UAE and can work independently. 

UAE Driving License      :        In Process.


I HEREBY DECLARE THAT ALL ABOVE INFORMATION IS TRUE TO BEST OF MY 

            KNOWLEDGE.
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