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VINAI  
Application for the post of  Sales Manager 

	Objective:
Seeking a challenging and responsible position in the field of Sales & Marketing and applying on the Job  my  acquired  knowledge and skills in achieving the organizational objectives.




   PROFILE IN-BRIEF

· Highly enthusiastic with strong sense of responsibility and commitment, and enjoys being a part of the productive team.

· Quick to grasp new ideas and concepts, and to develop innovative and creative solutions to problems.

· Able to work well on my own initiative and can demonstrate the high levels of motivation required to meet the tightest of deadlines.

· Possess a strong ability to perform effectively, even under significant pressure.       

QUALIFICATION

· Bachelor of Commerce – Year of passing 1996 from M.S. University,                         
Baroda, India.

· Basic knowledge in computers.

EMPLOYMENT
OVERALL EXPERIENCE
: Over 12 years ( 10 Years - Gulf Experience in 

 
  Sales)

Sales Manager
: Dec 2009 – till date

 Al Rami General Trading L.L.C, U.A.E
                                                            Handling exports of Hotel Supplies to Middle East & Africa.

Sr. Sales Executive  

: Dec’2005 to Mar’2009





  M/s Gargash Enterprises, U.A.E.

About the Organization
M/s Gargash Enterprises is an Authorized dealer  of Mercedes-Benz in Dubai and Northern Emirates.

Personal Stint with M/s Gargash Enterprises 

· Joined the New Car Showroom.                       Sale of Mercedes-Benz was challenging and rewarding.

· Generated Business of over AED 20 million during my tenure of 39 months by selling over 600 units . Also built a database of high profile customers.

· Scored overall 80% in the recent Feb’09 Mystery Shopping report. Achieved 100% in Meet and Greet and in Sales closing Skills, 82% in Sales Process and 33% was assigned to the Showroom activity.

‘Sr. Sales Executive’

 : Jun’1998 – Jul’2005 (7 Years)

M/s Saud Bahwan Group, Sultanate of Oman 

About the Organization
M/s Saud Bahwan Group is the largest business group in the Sultanate of Oman representing world renowned principals like Toyota, Lexus, Ford, Kia, M.A.N and many more.

Personal Stint with M/s Saud Bahwan Group 

· Joined the organization for new vehicles as 
'Sales Consultant' in June 1998.  

· Represented ‘Ford’ – a reputed brand in the 
Automobile Industry.

· For my superlative performance (as told), I was   
promoted to the post of 'Sr. Sales Consultant' 
within a span of 2 years which was an 
accelerated 
(double) promotion.     

· Dedication towards work and keen sense of 
responsibility (the two important characteristics 
in me)
  paid off when I was promoted as  
'Showroom In-Charge' in the Year 2000.

Job Profile
· Prepare quarterly, half yearly and annual Sales Projections, based on the upcoming government and private sector projects in the region.

· Prepare Monthly Sales report covering Competitors’ activities and their market share.

· Conduct Road Shows.

· Organise Doctors & Nurses Meet in Hospitals and Teachers Meet in various Schools, which are high profile professions in Sultanate of Oman.

‘Group Leader’
:  May’1996 – Apr’1998 

                                                         

Matrix Paging (I) Pvt. Ltd. – India

PERSONAL DETAILS
	Nationality
	:
	Indian

	Sex
	:
	Male

	Religion
	:
	Christian

	Marital status
	:
	Married

	Languages known
	:
	English, Arabic & Hindi

	Driving License
	:
	Holding Valid Dubai Driving License

	
	
	

	
	
	

	References
	:
	Available on request


PERSONAL MISSION STATEMENT

I very much believe that I can Overcome all Hurdles in life and will Never Quit,                     till I reach my Goals that are set for myself.
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