
MIDHUN 
Career Objective

Looking for a position in Sales and Marketing where my experience, training and excellent communication skill can be used effectively to increase company sales volume and profitability

Career Overview
Sales Executive with 2.5 years of qualitative experience in:

-Business development                    -Strategic Planning                    -Sales and Marketing

-Channel management                         - Corporate sales                           -customer care  & Retail Business
-Restaurant management                  -Food & Beverages                   -Front Desk management 
-Production &Labour Control          -Hospitality Management           -Guest Relationship
· Possess excellent interpersonal, analytical, and troubleshooting skill   
	May 2015– Till date – Sales Executive



·  (Premium Corporate Channel Partner of Canon India PVT LTD) is a 100% subsidiary of (Motors) LTD, bringing the latest office automation solutions and imaging technology to entire Kerala Market by Canon range of Products includes Multi Function Device (Color & Mono), Wide format Printer(Canon IPF & Oce), DR Scanner, Small Printers and Scanners, Projector etc,. I joined the Canon Division on 1st June 2015 as a Sales Executive. 

Job Profile 
Job profile comes with Sales account management of Government and Corporate customers and generation new accounts from potential customers in the assigned territory. I do regular follow up and effective communication with the existing customers to maintain the good relation. 
Roles & Responsibilities
· Identifies business opportunities by identifying prospects and evaluating their position in the industry, Researching and analyzing Sales options.
· Initiating and developing relationships with key decision makers from prospective customers for business development

· Research and tabulation of Customers by using secondary data

· Effective and timely follow up of prospective customers and relationship Building.

· Ensure existing customer satisfaction and increase customer value

· Developing action plan for each quarter and follow up 

· Proper reporting of day to day activities.
· Contribute to team effort by accomplishing related results as needed.

· Continuous follow up and relationship building with Prospective customers
Key Achievements:

· Learned professionalism

· Created new accounts
· Becomes more focused and realistic in sales.
· Enhanced a refined and advanced line of work

· Learned to interact with people from diverse cultures

· Become skilled to deal with various situations, basically rise to the occasions.

· Learned the importance of Team Work
· Good knowledge of Office Automation Products(Canon IR, IPF, DR etc.,)
	December 2011–May2014 – Restaurant ASSISTANT Manager
TULI  RESTAURANT 
Bangalore , KARNATAKA 


· Worked with TULSI restaurant –.Tulsi is vegetarian Restaurant an extensive menu that  includes all time favorites like   Idly,Vada, Dosa,Puri and Pongal among other and accompanied sabmar  an a variety of mount watering chutney ,  I joined on 1st December 2010 as a Assistant Manager.
· Job profile for assisting managing the day to day operation of the restaurant and for putting  

      Together a team of great people  who are   committed  to creating a welcoming  environment for 
all customers   
From April 2010 to October 2011   -  Sales Executive 
Reliance web world 
Kochi, KERALA 
· RELIANCE WEB WORLD .is a world class nationwide chain of retail outlets for products and services of the Reliance Its is designed to give the customer a delightful..I joined the   company as a sales  Executive  for on 1 st April of 2010
· Responsible for maintain relationship with existing customers and acquisition of new Accounts. I was making regular visiting to existing customer and maintain healthy relation with them.
Technical Skills

Full knowledge of Microsoft office packages and Internet, 
Personal Skills

· strong presentation skills  

· ability to communicate with people at all levels 

· strong negotiation skills 

· results orientated 

· good time management 

· Self-confident attitude with a great interest in traveling and analyzing people.

Academic Projects:-

· Summer project  under the title of “consumer buying behaviour towards Big Bazaar, cochin’’.

· Main project under the title of “A study on customer perception towards mutual funds with special reference to Sunadaram direct Cochin’’Ernakulam.

EDUCATION

Bachelor ofArts( BA )
Year of course completion:

 2010
Grade:



 First Class(50%)

College Attended:


 SH COLLEGE THEVARA 
University:



 M G University, India

Achievements& awards
· Has participated in state  level  JUDO COMPETITION  Kadavantra  kochin
· Has participated in international seminar on the topic of “YOUTH AND DEVELOPMENT’’ held at SACRED HEART COLLEGE .THEVARA , KOCHI
· Won second prize in the event of “KABADDI”championship  inter - college  meet
Extra Curricular accolades
· Took part in organizing various programmers  like national seminars, guest lecturers etc.

· NCC Cadet.

· Participated in several Intra college and Inter college meet

PERSONAL INTERESTS

Reading, Travel, Playing Football and Listening to music.
Personal Details                                                                                                                    

Father Name     

  : Sasi
Date of Birth

  : 04.05.0989
Marital Status               : Single

Mother Tongue             : Malayalam

Nationality
              : Indian 

Driving License            : Indian
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Languages Known:
 
English, Hindi, (Read, Write and Speak)                                    
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