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BRIEF OVERVIEW

Electrical Engineer with Masters in Business Administration (MBA) and experience in finance, marketing and management strategy seeking assignments in an industrial company which provides opportunity for integrating technology skills with business practices. 

WORK EXPERIENCE

	Echo Byoun International.
	
	1/3/2010 to---------

	Marketing Manager 
	Echo Byoun International is a Saudi-Italian Joint Venture consisting of Echo Research and Development SRL, Italy and Byoun International Group KSA.

Echo Byoun International (EBI) based in JAFZA, Dubai U.A.E. provides its Regional Customers with High Quality European Products in a timely and efficient manner with committed after sales service.

The company manufactures and delivers a wide variety of Workshop Machines, Laboratory equipment and Industrial Tools


	Job Responsibilities
	:
	· Develop and implement the sales and marketing objectives of the company. 
· Develop tactical and operational plans in accordance with the sales and marketing strategies. 

· Carry out sales activities and other local marketing activities to increase Sales.

·  Effectively manage customer queries and issues as per existing Sales territories or defined marketing plans. 

	Goltens Company Ltd, Dubai.
	
	9/3/2008 to 28/2/2010

	Area Sales Manager
	Goltens is a leading provider of specialized repair, maintenance, reconditioning services and trading of engineering components for the worldwide shipping, offshore marine installations, industrial plants and power stations. 
Goltens is the only independent repair specialist to offer ship owners, managers and OEMs all-inclusive worldwide service.”


	Job Responsibilities
	:
	· Develop and implement the sales and marketing objectives of the department. 
Plan and manage sales targets as assigned by the Top Management. 

· Develop tactical and operational plans in accordance with the sales and marketing strategies. 

· Carry out sales activities and other local marketing activities to agreed budgets and timescales and integrate personal sales efforts with other organized marketing efforts. 
· Effectively manage customer queries and issues as per existing Sales territories or defined marketing plans. 


	ICICI Bank Ltd.
	
	1/8/2006 to 02/03/2008 

	Branch Sales Manager in Mortgage Finance
	

	Job Responsibilities
	:
	Marketing Mortgage based Retail products and also third party products.

Leading a team of 15 members

Channel Management
Risk Assessment of Customers

Credit Evaluation of customers

Solving queries at every step from sanction to disbursement.

Taking care of the legalities of the property.

Solving technical problems associated with the property.

Tracking the disbursement of loans in the branch.



	Martin Industries, Kolkata
	
	1/7/2002 to 30/6/2004

	Sales executive
	Martin Industries is a Mechanical Engineering firm. Totally Computer Numeric Controlled (CNC) basis workshop, manufacturing sophisticated spare parts moulds for import substitute machinery. Marketing their products in the domestic as well international market e.g USA, Europe and Asian Market.   

	Job Responsibilities
	:
	· Appointing Dealers.

· Channel Management

· Institutional sales.

· Involved in communication about Sales Target with Dealers



COMPUTER PROFICIENCY
	Platforms
	:
	Windows 98,2000, XP, MS Dos

	Languages
	:
	C and C++

	Databases
	:
	Ms Access, SQL

	Applications
	:
	SPSS, SAS,SAP, Orion

	Knowledge
	:
	Data warehousing & Data Mining, RDBMS


EDUCATION 

	Degree/ Certificate
	Institute/ University
	Year of Passing
	Marks/CGPA

	MBA (Marketing, Finance) 
	ICFAI Business School, Hyderabad
	2006
	7.35

	B.E. (Electrical Engineer)
	Visveswaraiah Technological University, Belgaum
	2002
	64.4


STRENGHTS & ATTRIBUTES

Strategic thinker with understanding of the integration of technology with business strategies. Able to translate market needs into product requirements, with ability to lead teams to achieve results in a dynamic environment. Good at managing customer relationships and expectations, market and environmental trend analysis, product management, and strategic technology analysis to support business strategy development
AWARDS/ ACHIEVEMENTS
	1.
	Won a merit scholarship for securing 38th position in All India ICFAI Entrance Test. Recent national survey conducted by a leading English Magazine positions ICFAI- Hyderabad as 5th in the Top 10 Private Business Schools in India. 


PERSONAL DETAILS
	Date of Birth (dd/mm/yy)
	:
	25/12/1978 

	Gender
	:
	Male 

	Marital Status
	:
	Married and also having a baby of 9 months old.

	Languages Known
	:
	English, Hindi & Bengali.
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