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Babu
Babu.117916@2freemail.com  
Management Professional

PROFILE
Result oriented, qualified sales and marketing professional with 17 years of proven experience in key account management, market strategy with professional organized approach to the business development. 
SUMMARY OF SKILLS
· Proven ability to expand customer base and maintain good Customer relations
· Excellent team leadership and motivational skills
· Good business communication skills and flair for presentations 
· Ability to handle full branch operations independently

· Thorough knowledge of FMCG in Hyper and A class markets
· Diligent and adaptable to various working environments
· Creative, dynamic and aggressive 
· Strong organizing capabilities 

· Dynamic and aggressive

· Dedicated and self reliant 

PROFESSIONAL EXPERIENCE
. Account development supervisor  

Sep. 2001 to till date

. Account Executive 
. Account Representative 

  Gulf Food Trade L.L.C

. Credit Executive 
  ADMMI (consumer division) Abu Dhabi 
Nov. 1999 to Aug.2001  
. Sales Executive




Oct.1995 to Aug 1998

  Mostafawi Est, Dubai

. Area Sales Manager



July 1994 to March 1995

  Khaitan (India Ltd.), India

. Marketing Executive 



Sept.1993 to June 1994
  Menon Impex Ltd,India
PROFESSIONAL QUALIFICATION
.M B A with specialization in marketing & Advertising, Shivaji University,      

 India
ACHIEVEMENTS 
.  2004 -

Award for Pioneering 

.  2005 -

Award for being a Role Model and Excellence

 TRAININGS
. Line Management Excellence 

. Crucial conversations and Lominger competencies

. Fish theory 

. Advanced Selling and Negotiation Skills 
AREAS OF EXPERTISE (GFT),ADS
. To achieve distribution and sales targets in Key Accounts
  (Carrefour,Co-op’s,Emke,Choithram and Safeer)

. Set the objectives and lead and motivate the sales team to achieve it 

. Negotiating annual display visibility, long and short term agreements 

. Utilization of annual and display budget effectively
. Manage business development and effective maintain of client relations 

. 4 years of experience in handling GFT Al-Ain branch office operations
. Ensuring effective and timely implementation of activities and strategies 

. Designing and implementation of brand promotions 

. Achieve collection targets 
. periodical report on competition and the market
AOE, ADMMI,CE
. Responsible for Distribution and Supply in Carrefour,Al-Ain
. Implement order execution, price negotiation and effective pre-post 
  follow up with clients for payments and vigilant on competitive activities
. Develop relations with all levels of accounts and strengthen goodwill in  
  assigned key accounts. Sell new concepts and create awareness of the 
  company 
. Suggest and frame various sales promotion schemes for customers
   and ensure its implementation. Achieve budgeted sales.
. Provide timely support to distributors for smooth operations. 
. Manage and ensure stock rotation to minimize expiries/ages 
. Identify potential market segments and generate substantial revenues

. Understand the requirements of principles.

. Provide sales support and resolve customer problems

SE, MOSTAFAWI EST., DUBAI( Carpets & Curtains)
. Ensure increased coverage of the market and build up potential clients
. Establish an extensive dealer network across Dubai in sales leads 

. Follow up on payment and collection of outstanding invoice.

ASM,KHAITAN(INDIA)LTD. (Fans & Home appliances) 
. Directing sales team towards the goal

. Organizing various consumer related exhibitions on behalf of company

. Co- ordination of dealers
ME, MENON IMPEX LTD., INDIA
. Co- ordination with suppliers and logistics
PERSONAL DETAILS
Languages 



:
English, Hindi and Malayalam

IT Skills




:
MS Word, Excel, Power Point

Nationality



:
Indian
Date of Birth



:
31 May 1968
Marital Status 


:
Married


Visa Status



:
Transferable
License



:
Valid U. A. E License

REFERENCES
Available on request    
