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	Raneer 

Sales – Key Accounts Management Professional
E-mail: raneer.120298@2freemail.com 
	


	
	


      

                                                                                            
	Dynamic Sales Executive with 9+ years track in achieving sales and operational targets in FMCG Industry. Proven in aggressive sales-marketing, key accounts management, distribution channel acquisition and business optimization.  Developed expertise in operations administration, merchandising, logistics coordination, stocking/warehousing, inventory control and report preparation.  Highly-driven with excellent negotiation, convincing, communication and interpersonal skills. Seeks challenging supervisory role to share and enrich gained experience, business contacts and strong industry knowledge.
STRENGTHS
· HORECA sales experience 
· Proven in Business & Channel Development
· Experience in Dealing with FMCG Key Players
· Versed in B2B Customer Interface Environment
· Merchandising – Stock/Inventory Control
· Highly- Driven to Achieve Set Targets
· Sales- key account management skills 
· Valid UAE Driving License
 

	
	ACHIEVEMENTS
	

	· Consistently achieved performance parameters as well as organizational goals and objectives.

· Accomplished in gaining high profile accounts like Sheraton, Marriott, Rotana and Arabic Restaurants among others.

· Demonstrated strong competencies in negotiating and sealing win-win deals primarily with Star Hotels, Resorts & Spa, Hotel Apartments, Hypermarket & Supermarkets, Trading, client’s/market segments.

· Developed expertise in building long-term and profitable relationships with clients. 

· Displayed good sense of urgency to complete multiple tasks even under pressure.

· Gained sound knowledge of the FMCG commercial business primarily with effective sales and marketing strategies and result-proven key account/channel handling. 

· Carried out consistent career growth by using knowledge gained from previous experiences and by upholding dedication and commitment in work profile.


	
	CAREER SNAPSHOT
	

	Sales head ( seafood division)

Faisal al nusif  trading  LLC (FANTCO)   dubai                                                                                                                   

Senior sales Executive –  Royal fisheries trading llc , Al quoz, 
	                                                                                   Auguest 2016 to till date                                         
	                 June 2014 –july 2016

	Sales Executive – The Deep Seafood Co. LLC, Dubai
	Jan 2012 – May 2014

	

	Sales executive  - Delta medical Est Dubai & Abu Dhabi
	Nov 2006 – Oct 2011

	


	
	PROVEN COMPETENCIES
	

	Sales Functions  

	· Generate new clientele for products and achieve monthly sales targets assigned.

· Identify and establish contact with potential customers proactively.

· Deliver presentations of the company products. Reply promptly and professionally to queries about products, pricing, delivery, payment methods, promotions, etc. 

· Produce sales reports and test very new product releases to support product development team. 

· Ensure effective internal communication within the Sales, Marketing Team and HO.

· Ensure availability of the complete product line in the assigned market.

· Maintain minimum stock level in the stock rooms as well as counters of each outlet.

· Maintain and report details of stock movement in each location assigned. 
· Provide maximum personal attention to avoid wastage of products.

· Help prepare quotations, purchase requisitions, purchase orders, delivery notes, invoices, etc.
· Handle import/export and clearance processing including payment follow-up and LPO collection.

· Work with the team in identifying product characteristics that will appeal to consumers/target market.

	Raneer c pokutty 


	Key Accounts Management

	· Assume full responsibility of business communication and interaction with spectrum of clients. 

· Identify, establish, and maintain business relationships with customer’s decision makers and managers that influence the selection of the company’s products. 

· Direct corporate partnership maximizing potential income to achieve revenue targets.

· Arrange client meetings for promoting business; create awareness for products through channels.

· Create and execute business plan focused on demand creation and account development.

· Come up with a strategy to manage account and set account management objectives.

· Establish, develop and maintain strong professional relationships with current and future clients; display high quality and professional service to achieve client satisfaction, repeat and referral business.

· Maintain continuous client communication; disseminate new information related with products-service, coordinate co-selling activities, exchange information, and resolve issues to ensure quality service.

· Apply basic concepts, practices and procedures of handling complaints while meeting quality standards. 

· Keep records of customer transactions. Document details of inquiries, complains and actions taken.

· Maintain contact database management with up-to-date contact, accurate and activity details. 



	

	


	
	EDUCATIONAL ATTAINMENT
	

	2001-2004 Bachelor of commerce ( B.com)
From university of Calicut , Kerala- India


	1999-2001 Higher secondary education (+2)
From board of examination Govt of Kerala, India


	
	TECHNICAL KNOWLEDGE
	

	· Completed Diploma in computer  Software & Hardware

· Proficient in MS Office (Word, Excel), E-mail & Internet Applications


	
	PERSONAL DETAILS
	

	Nationality: Indian          
	Date of Birth: 08 Aug 1981         
	Marital Status: Married

	Vista Status: Employment Visa               
	
	Driving License: UAE Light Vehicle            

	Languages: English, Hindi, Malayalam,  & basic Arabic



[image: image1.png]


[image: image2.png]









Abu Dhabi, UAE












