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                     CURRICULUM VITAE

	Dubai

UAE
	 




Career Objective

To be a top notch Management Professional in a reputed organization that allow for utilization of my inherent strength, talents, creative capabilities, acquired knowledge and commitment  to attain organizational goals as well as personal goals.


Professional Summary



Have total 10 years of solid sales administration experience in the field of construction accessories  and financial service sector. Holds a Masters in Business Management Degree (MBA) with specialization in Finance & Marketing .Proven ability in managing people, effective in both self managed and team environments.


Professional Experience



April 2012 to till June 2014 (Manager, Sales & Marketing) 
Highlights of key responsibilities include (Reports to the General Manager)

· Responsible for the marketing  and sales of uPVC windows, doors, fence ,                                                                                              Aluminum Windows,Doors,Structural glazing, Curtain wall, Skylight etc:
· Generating sales through project consultants, architects, contractors and end users

· Collection of payment from clients as per the approved payment terms.

· Monitoring and reviewing competitor’s activities for updating the management for value addition in the product and services.

· Conducting promotion campaigns in various project Exhibitions occurring in Qatar.

March 2011 to jan:2012 (Manager, Sales &Marketing ) Malika distributors dealing with Milma Dairy products in kollam ,kerala.
Highlights of key responsibilities include

· Total procurement and sales management.
· Prepare schedule regarding the channels of distribution and delivery locations.  

· Coordinate with the salesman regarding on time delivery and payment

· Prepare stock  re-order level according to the monthly sales volume
August 2008  till Feb:2011 (  Team Leader ,Business Development ,RBG) Abu Dhabi Commercial Bank,Dubai UAE

Highlights of Key responsibilities include

· Direct the hiring, training and performance evaluations of marketing and sales staff and oversee their daily activities
· Negotiate contracts with companies and distributors to manage product              distribution ,establishing distribution networks and developing  strategies
· Create and launch all retail as well as corporate promotions  and sponsorships
· Preparation of performance appraisal reports on an early basis

· Motivate  and encourage the team to achieve the assigned goals

· Conduct performance review sessions on a monthly basis

· Marketing and sale of banking cross sell products (invests:)  to HNW clients

June 2006  to 12th June 2008 - (Business Development  Manager) - Bajaj Allianz 

Life Insurance Co. Ltd., kerala, India.

Highlights of Key responsibilities include


· Recruitment, training and development   of sales force
· Formulate ,direct and coordinate  marketing activities to promote products
· Execute joint calls with consultants for closing deals

· Monitor the activities through sales staff’s  daily sales reports 

· Weekly review meeting for monitoring the performance 

· Conduct monthly product training sessions for sales force

· Conduct economic and commercial surveys to identify potential markets

June 2004 – May 2006 (Sales Team Leader - RBG) – ICICI Bank Ltd. Kerala , India.

Highlights of  Key responsibilities include

                     Recruitment and development of field executives
· Procure A/C’s ( HNI, current &Trust) and deposits through the executives
· Cross sales of investments like Mutual funds, Bonds, IPO’s, NFO’s  etc.
· Administration of  data entry works regarding sales.
· Conduct training programmes for field executives


Skills & Competencies



· Presentation skills

· Excellent Interpersonal skills.

· Leadership skills

· Excellent team player

· Self motivator

· Ability to work under pressure



Computer Knowledge 

Proficiency in MS Office ( Word ,Excel ,Power point)  Internet.



Area of Interest

Office /Sales Administration/Coordination/Management



Academic Chronicle 



· MBA specialization in Finance and Marketing from MSN Institute of Management, University of Kerala (INDIA) in the year 2004. (QATAR&UAE Consulate attestation)

· Graduation in Commerce (B.Com) from Fatima Matha National College, University of Kerala (INDIA) in the year 2001. (QATAR&UAE Consulate attestation)



Personal Profile 

DOB
:
23/05/1979

Sex
:
Male

Marital Status
:
Married

Nationality
:
Indian

Languages Known
:
English, Malayalam, Hindi and Tamil.



Declaration


I hereby declare that the above information are true and correct to the best of my knowledge and belief. 

