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Dear Sir/Madam,

It is with great interest that I am forwarding my CV/Resume for your consideration.

My CV/Resume is enclosed to provide you with details of work experience, my skills and accomplishments. I am certain that a personal interview would fully reveal my desire and ability to contribute any organization.

I want to see myself as a Sale or Marketing Executive in your renowned organization. Hence I am looking for an opportunity to work with your esteemed organisation; my preferred job location is anywhere in UAE.

Hence kindly consider my CV in your data base and kindly refer me for available vacancy.

Can join immediately.

Looking forward to hear  from you ,

Thanks & Regards,
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FOCOUS: Aggressive individual seeks a dynamic career in sales & marketing utilizing strong interpersonal skills to establish lucrative accounts & build a loyal client base.
SUMMARY: Team-oriented sales professional with the proven ability to assess client needs to effectively promote goods & services. Highly motivated & self starter with strong interpersonal & persuasive communication skills. Strong closer, expert in establishing rapport & client trust.
EDUCATION

	Qualification
	Specialization
	University
	Passing year
	Divis.

	MBA
	Marketing & HR
	RTM,Nagpur Univ.
	2009
	1st

	B.Sc
	Botany,Zoology, Chem
	RTM Nagpur Univ.
	2006
	2nd


COMPUTER PROFICIENCY
DTP, Internet, MS office

CAREER SKILLS/KNOWLEDGE

	· Market research

· products availability
· Product Promotion

· Targeting the customer

· Counseling of customers
· Maintaining affable relations


	· Competitive Strategy Development
· Long and Short Range Planning
· Management of retail & stockiest sales

· Ability to adapt new environment
· Ability to open new ideas


WORK EXPERIENCE

Total Experience: 11 years 

9 years in retail & 2 years in marketing

Moda Casa LLC Dubai (Furnishing Industry)                            (June2011-Till Date)
Division of A.R Quraiban Group

Sales Executive:

· Liaising with existing Clients to maintain and retain relationship for long term business assurance through personal visits.
· Collecting cash/cheques from the cash and credit customers as per the terms agreed.  
· Personally making fresh and cold calls through appointments and referrals by sales team leads.

· Personally effective at building the business, deepening relationships and increasing targeted customers through the execution of an effective sales process.
· Attending to client’s complaint pertaining to sales and after sale services.

· Keeps updated and learns in-depth the more efficient products and prices offered by competition and personally innovating efficient sales techniques and best prices that attracts client and maintaining company gross profit.
· Sending reports & feedback to the top management
Advance Vital Enzymes Ltd. (Pharmaceutical Industry)
(1st Mar 2010- 30th Apr 2011)
Business Development Executive:  
· Liaising with existing Clients to maintain and retain relationship for long term business assurance through personal visits.
· Collecting cash/cheques from the cash and credit customers as per the terms agreed.  
· Training, motivating, helping problem solved and retaining team members by executing senior subordinate management policies.
· Personally making fresh and cold calls through appointments and referrals by sales team leads.

· Personally effective at building the business, deepening relationships and increasing targeted customers through the execution of an effective sales process.
· Attending to client’s complaint pertaining to sales and after sale services.

· Keeps updated and learns in-depth the more efficient products and prices offered by competition and personally innovating efficient sales techniques and best prices that attracts client and maintaining company gross profit.
· Achieving team Sales Target set by the company.

· Achieving team Collection Target set by the company depending upon the previous month’s sales. 

· Sending reports & feedback to the top management
· Acting Manager in the absence of the Field sales Manager. 
Noorie Medical & General Stores: (Pharmaceutical & FMCG)


           (1st April 2001-28th Feb2010)
 Retail Salesperson:
· Open and close cash registers, performing tasks such as Cash collection, separating charge slips, coupons, and vouchers, balancing cash drawers, and making deposits. 
· Providing merchandising products as per customer specification. 
· Provide complete product knowledge to customers. Demonstrating the use of medical equipment’s and drugs. 
· Maintain stock inventory and reorder when inventory drops to a specified level.
· Compute daily sales. Process and dispatch invoices along with supporting documents for credit approved clients. 
· Instruct juniors on how to handle difficult and complicated customer.
· Assist Storekeeper for Stock count at month ends.
CAREER ACHIEVEMENT

· During my tenure at Advance Vital Enzymes Ltd Company I managed to achieve the sales target within first quarter even after company was seeing low sales at the period. 
· Regularly received incentives for achieving my sales targets.

· I had given continuous incremental sale to my employers.
· Was consistently ranked one of the top ten sales employees even at all India level.
 PERSONAL DETAILS
Date of Birth

: 
04th Mar, 1984
Nationality

: 
Indian

Marital Status

 :
Single

Religion

: 
Islam
Languages Known
: 
English, Hindi, Urdu & can read & write Arabic & Persian
DECLARATION
I hereby declare that, the above information is true to the best of my knowledge & belief it.
