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DOB: May 14,1985
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Married

Islam

Pakistani
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	Objective:
	To work in a dynamic organization with dedication and devotion to apply my skills and knowledge. In the best interest of the organization with a vision to excel in the related field.
	
	

	Experience
 


	Organization
Gulf International. 

Organization Type
FMCG

Designation
Key Account Merchandiser

Location                         
Dubai, UAE.

Tenure
2nd  Jan-2014  To Present

· Ensure full implementation of the shelving, space, visibility and display as agreed between Nestle and its customers. 
· Capitalize on merchandising opportunities at outlet level. 

· Recommending new merchandising opportunities based on the movement of the product from the shelves and/or display areas.

· Flawless execution of promotional programs at outlet level.

· Promptly report any out of stock or other issues to the account salesman.

· Ensure effective use of POS and other display materials and the removal of out dated material. 

· Responsible for maintaining an updated Fact Book that includes: Report pricing discrepancy Vs our Customers’ Information, Planograms by Category / Brand - Shelving & Display Agreements by customer, Shelf Share by Category / by Brand per outlet covered, Competitive activity / action.

· Responsible for maintaining quality of our products. 

· Monitoring and reporting of competitors activities.

· Maintaining good relations with customers.

Organization
AL Qaiyad Wavetel Networking Consultancy. 

Organization Type
Information Technology 

Designation
Business Development Officer

Location                         
Dubai, UAE.

Tenure
5th Jan-2012 To 14th Dec 2013

· Maintain and develop a computerized customer and prospect database.

· Plan and carry out direct marketing activities (principally direct mail) to agreed budgets, sales volumes, values, product mix and timescales.

· Develop ideas and create offers for direct mail and marketing to major accounts by main market sector.

· Respond to and follow up sales enquiries by post, telephone, and personal visits.

· Maintain and develop existing and new customers through planned individual account support, and liaison with internal order-processing staff.

· Monitor and report on activities and provide relevant management information.

· Carry out market research, competitor and customer surveys.

· Maintain and report on equipment and software suitability for direct marketing and sales reporting purposes.

· Liaise and attend meetings with other company functions necessary to perform duties and aid business and organizational development.

· Manage the external marketing agency activities of telemarketing and research.

· Attend training and to develop relevant knowledge and skills.

Organization
Genius Group (IIMTS).

Organization Type
Education Training and Consulting. 

Designation
Education Consultant 

Location
Sultan Business Centre Dubai, UAE

Tenure
18th  Aug-2011 To 20th  Dec  2011

· Able to interact effectively with individuals and groups at all levels. Excellent listening skills. Clear, concise and
· Inspiring communications style. Professional telephone manner.
· Skilled at establishing and managing superior relationships with customers. Consistently strive to identify
· Proactive solutions. Ensures that commitments are deliverable, cost-effective and meet customer’s needs.
· Builds trust and foster a “win-win” mentality.
· Astute business sense and versatility adapting quickly to new assignments.
·  Proficient in making quality decisions using strong analytical skills, solid judgment and critical thinking.
· Skilled at working in a fast-paced, deadline-driven environment, efficient and systematic individual with strong interpersonal and communication skills.
· Creation of Sales Plan according to the market situation as well as case to case basis.
· Handling first level demo and initial meetings.
· Finding of good prospects using internet tools, yellow pages, and personal/professional contacts.
· Following up with cold-calling, e-mail, personal visit, etc.
· Creation of Commercial Proposals and other marketing related documents.
· Conversion of a lead into a sale, till the final negotiation, supply, implementation and post-sale support.
· Payment Collection as per mile-stone basis.
· Update the daily sales calls and client details in the CRM software.
· Enter Daily summary in the software.
Organization
Bank Alfalah Limited. 

Organization Type
Bank  

Designation
Car Sales & Show Room Coordinator

Location
Islamabad, Pakistan 

Tenure
5th March-2010 To 25th March-2011 

· Approve loans within specified limits, and refer loan applications outside those limits to management for approval.

· Meet with applicants to obtain information for loan applications and to answer questions about the process.

· Analyze applicants' financial status, credit, and property evaluations to determine feasibility of granting loans.

· Explain to customers the different types of loans and credit options that are available, as well as the terms of those services.

· Obtain and compile copies of loan applicants' credit histories, corporate financial statements, and other financial information.

· Review and update credit and loan files.

· Review loan agreements to ensure that they are complete and accurate according to policy.

· Compute payment schedules.

· Stay abreast of new types of loans and other financial services and products in order to better meet customers' needs.

· Submit applications to credit analysts for verification and recommendation.

· Handle customer complaints and take appropriate action to resolve them.

· Negotiate payment arrangements with customers who have delinquent loans.

· Market bank products to individuals and firms, promoting bank services that may meet customers' needs.

· Supervise loan personnel.

· Analyze potential loan markets and develop referral networks in order to locate prospects for loans.

· Prepare reports to send to customers whose accounts are delinquent, and forward irreconcilable accounts for collector action.

· Petition courts to transfer titles and deeds of collateral to banks.

Projects : 

· Project on ‘HRM ‘Gender discrimination”.
· ECONOMIC ‘Impact of War & Terrorism on Pakistan Economy’.

· Research paper on Job Satisfaction (group work).

· Project and presentation on restructuring case of Adidas & Reebok.

· Financial analysis of Colgate Chemicals Limited Pakistan.

Company
Pak Foods 

Title
Entrepreneurship 

Role
Sales & Marketing Officer 

Tenure
Dec-2008 To Dec-2008 

Description
It was group project under the course of (Entrepreneurship) as Three Day business Plan. 

Company
Girlz & Guyz 

Title
Sales Gala In Serena Hotel Islamabad

Role
Management Executive 

Tenure
Nov-2008 To Nov-2008 

Description
NUML Sales Gala that was arranged in Serena hotel, with the sponsor of Zong telecom & others. 

Skills:           

· Strong Interpersonal Skills
· Executive Leadership
· Team Management
· Organizational Skills
· Planning & Time Management
· Quality Assurance

	
	

	                  Education:

	
	Degree Name
MBA Finance

Level Attained
Masters Degree 

Institute
National University of Modern Languages, Islamabad 

Session
2007 - 2009 

Majors
Corporate Finance , Investment & Portfolio Management Advertising, Financial Risk Management, Analysis of Financial Statement

Degree Name              Diploma In Accounting(Software’s)

Level Attained            Diploma Degree

Institute                       Skill Development Council, Lahore

Address                       Punjab, Lahore Pakistan

Session                        2008 – 2009

Majors                         Peach Tree, Tally, Quick Book, Excel

______________________________________

Degree Name
B.Com 

Level Attained
Bachelors Degree 

Institute
University of The Punjab, Lahore 

Session
2004 – 2006


	
	

	Degree Name
	Diploma In Information Technology

	Level Attained
	Diploma Degree

	Institute
	Punjab Board of Technical Education, Lahore

	Address
	Lahore, Pakistan

	Session
	2004 – 2005


	Languages:
 
	Read
Write
Speak
Understand
Typing
Shorthand
English 
Excellent 

Excellent

Excellent

Excellent

Excellent

-- 

Urdu 
Excellent 

Excellent

Excellent

Excellent

--

-- 

French 
Easily 

Easily 

Not Easily 

Not Easily 

-- 

-- 



	

	Reference:
 
	Reference will be furnished on demand.




