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                                   Corporate & Marketing Sales Manager
Seeking an opportunity in a company where I can exhibit my talent. 

My key strength is Sales & Marketing irrespective of any industry.
PROFESSIONAL EXPERIENCE 
Printek Supplies LLC  (Jul 2005 till date)
Company Profile: Printek Supplies  is one of the Trading company specialising in IT supplies like Printer Cartridges, Printers, Laptops, Data Tapes, etc

Job Designation: Corporate & Marketing Sales Manager
Have been working with Printek supplies for the past 9 years. Started off as a Sales Executive and now a Corporate Sales Manager.
· Handling a team of Sales Representative, conduct briefings, updating the team on the product and market knowledge.
· Identifying the prospects and taking up as a challenge to convert the prospects into Sales.
· Building new customers and maintaining a healthy and long term business relationship with both existing and new customers.
· Marketing the products with the prospect clients and companies and arranging for the yearly agreements for the deals.

· Participating in the exhibitions like Gitex, market the products and attract new clients and information.
· Checking the enquiries and tenders on Tejari on regular basis and arrange to participate for the same.

· Involving self and the team towards profitable sales of the company.

· To conduct meetings on the sales target achieved and required to achieve for the successful achievement of target.

· Co-ordinating and supervising the logistics team for the timely delivery of the items.

· Meeting potential clients and customers and closing the deal with them.
· Make sure an exceptional service is provided apart from sales, to maintain customer loyalty.

· Reporting to the Director of the company with the sales review analysis and holding discussion on the improvement of Sales & Business Development.
Hiten Trading Co  (Jun 1993 till Aug 1997)

Hiten Trading company was dealing in Pharma raw materials supply.
Job Designation: Sales Representative

· My job involved supply of pharma raw materials to all the well established companies like Glaxo, P&G, Hindustan Lever, Boots Paharmacy.
· Meeting the customers on regular basis.

· Getting requirements and arranging for the day to day delivery of supplies.

· Arranging meeting with new Pharma customers and getting orders from them.

K C Nanavati ( Jan 1998- April1999)
Worked in K C Nanvati firm as an auditor Trainee 
Vision InfoCom ( Jan 2002- Jun 2005)
 Vision Infocom was partner for selling OEM softwares.

Job Designation: Team Leader

· Managing a team of 4 people and setting the targets for the year.

· My Job involved selling software for Microsoft, Oracle, Norton Anti Virus, etc

· Meeting new prospects and informing them of the importance of Licensing Softwares
· Getting orders from the clients and arranging for the supply and installation.

· Taking regular reports from the team and time to time follow up with respect to the conversion of Prospects into sales

· Taking an extra care on the service front and delivering the best service to the customers to ensure customer loyalty.
EDUCATION

Graduate-Bachelors in Commerce with specialization in Accounts in March 1999.
Post-Graduation in INVESTMENT & MARKETING STUDIES from KC College of Management Studies

PERSONAL DETAILS

Date of Birth: 13/08/1977
Marital Status: Married

Languages known: English, Hindi, Gujarati & Marathi 

Nationality: Indian

Valid UAE Driving License









