SREEKANTH
Email: sreekanth.147773@2freemail.com 

PROFESSIONAL PROFILE
An enthusiastic and versatile Master’s graduate, with practical experience in Marketing, Business Development & Proposal & Subcontracts Management. A persuasive, analytical, and detail oriented marketing engineer who can demonstrate and sell engineering products to Oil & Gas, Petrochemical & Power
Companies.
EMPLOYMENT HISTORY
M/s. Al Hassan Group – Manufacturing & Trading Division, Muscat, Oman
June  2014  –  April 2017,  Sr.  Engineer  /  Marketing  & Business  Development,
Subcontract Management – Capital & Process Equipment Division
Involved in annual and half yearly tactical planning, scheduling and also delivery across multiple industry verticals [O&G, Petrochemicals & Power].
· Led marketing & business development activities for international O&G principals in Oman primarily in to static Capital & Process equipments. 
· Developed marketing plans for new products 
· Increasing Sales & market share, New Product Development & Management 
· Contract negotiations & Sub contract management. 
· Targeting new business opportunities with major clients of Oman upstream & downstream sector that includes private O&G operators, Intl & Local EPC co’s as well. 
· Examined Project data, new leads / potential / firm enquiries & analysed market trends. 
· Co-ordinating & Managing Customer relationships for smooth order execution. 
· Writing new marketing material 
M/s. Saud Bahwan Group LLC, Muscat, Oman 
July 2012 – June 2014, Executive / Marketing & Business Development – Oil & 
Gas Division 
Working as part of sales team involved in annual and halfyearly tactical planning, scheduling and also delivery across multiple industry verticals. 
· Led marketing & business development activities for international O&G principals in Oman primarily in to static equipments. 
· Increasing Sales & market share, New Product Development & Management 
· Interface co-ordination b/w customer & principal for smooth order execution. 
· Managing Customer relationships 
· Logging & progressing all new leads / potential / firm enquiries 
· Writing new marketing material 
· Contract Negotiations & Management 
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Robt. Stone (ME) LLC. Abu Dhabi, UAE
October 2010 – July 2012, Mechanical Engineer / Marketing & Proposal Dept – Oil
· Gas EPC (On Deputation to Muscat since June, 2011) 
· Arrange and participate in Tender bid decision meetings and contribute to proposal strategy. 
· To gather & analyze market intelligence of new projects and opportunities. 
· Responsible for documenting, and tracking information about Oil & Gas clients including contact data, pipelines, and previous outsourcing experience. 
· Responsible for the present and future project tracking - identify new business opportunities. 
· To ensure the prequalification of the organization with the existing and potential Oil & Gas clients / companies in UAE & Oman, to enhance client base for increase tender enquiry hit rate. 
· Assist in intial planning, time scheduling, histograms to supplement techno commercial offer for medium size EPC projects. 
· Facilitate input from technical and commercial personnel as well as partner organizations/sub-contractors, where appropriate. 
· Liaison with internal department viz. Engineering, Procurement & Project HSE, 
QA/QC  for submission of bid documents 
· Preparation of proposal presentation material, when required. 
· Co-ordinate preparation of responses to Post Bid clarification query. 
M/s. Lason India Ltd. (MNC), Chennai, India 
July 2005- March 2007,  Project Engineer/ Operations (ITES Co.) 
Project Management
· Responsible for overall management of projects from concept to completion. 
· Ensure all operations are undertaken in a safe manner in accordance with the 
Customer specifications. 
· Liaisons with Q.A. staff to ensure Project Quality objectives are attained. 
· Management of project team functions which includes co-ordination of Business associates (Contractors). 
Systems & Reporting
· Assigned with the responsibility for designing the ANSI layout, an output format used to encrypt customer's health care claim information 
· Ensuring the highest levels of accuracy when transferring data including shipping encrypted information through the Linux operating system 
· Holding a key role as part of the cross functional team to ensure the smooth running of all project requirement change. 
· Maintaining regular communications with Customers and update project criticalities 
EDUCATION AND QUALIFICATIONS
2007-2008: MBA General Management - University of East London, UK.
2001-2005: BE Mechanical Engineering – Visvesvaraya Tech. University, India
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KEY COMPETENCIES:
Persuasive, Effective Communicator, Service Oriented to extend after sales customer support in a timely manner, Strong Negotiator in reconciling differences, ability to trouble shoot issues through CAPA approach, Social Perceptiveness in understanding and adapting to the customer reaction, Critical Thinking ability to identify strengths and weakness of alternative solutions, conclusions using SWOT analysis techniques etc.
ADDITIONAL QUALIFICATIONS
I.T. Proficiency : Microsoft Applications, MS Projects Certificate course, CADD Centre, Chennai.
Operating System: Windows XP, Windows 98, Linux
Having GCC Driving License
OTHER DETAILS
Languages
: Fluent in English, Hindi, Tamil & Malayalam
Interests and Activities  : Photography, Movies, Reading, Internet Surfing,
Gardening and Playing Cricket
DOB
: Dec28, 1983
Marital Status
: Single
REFERENCE
References available upon request
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