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· Senior Managerial Assignments  -
 Marketing  Business Development  Distribution Management  Key Accounts Management 

An organisation in need of a professional with demonstrated success in delivering excellent business efficiency

AN OVERVIEW

· An astute & result oriented professional with 28 years of experience (including 14 years in Marketing, Promotion & Distribution of FMCG products in the international market and 14 years in marketing of chemicals in domestic market) in managing Business Development functions entailing Marketing, Distribution Management, Client Relationship and Team Management.

· Experience in charting out and implementing strategies and contributing towards enhancing business volumes & growth and achieving revenue and profitability norms; capable of accomplishing multi-fold revenue increase.

· Proficient in developing relationships with key decision-makers in target organisations for revenue. 

· Adeptness in expanding the channel repertoire; thereby ameliorating demand in the market.

ORGANISATIONAL SCAN

Since June 2014 : Galadari Edam International Foods LLC., Dubai , United Arab Emirates


Export Manager

Key Result Areas: 

· Evolving strategies to achieve desired business objectives & implement recognition campaigns for enhancing motivation.

· Leading, mentoring & monitoring the performance of team members to ensure efficiency in process operations and meeting of individual & group targets.

· Developing channel partners for achieving business volumes consistently and profitably; interacting with traders to conduct healthy business operations.

· Providing training to distributors for ensuring quality performance, ensuring proper & successful launch, coordinating between various functions, to leverage handset placement to retail. 

Significant Highlights:

· Sales,  Marketing, distribution and export of frozen food products(FMCG), Poultry, Meats , Finger Foods , Delicatessen etc. 
· Customer relationship skills, High negotiation skills, responsible for new market development establishing B2B business deal , HORECA and Retail distribution in major middle east and African Markets.

· Forecast and procure sales orders , ensure their incorporation in the production and shipment plans.

· Manage relationship with existing customers and achieve the targeted volumes and contribution.

· Manage the receivables and ensure collections within specified credit limits.

· Develop new customers for the entire range of products within the responsible territory.

· Manage supplies to the local distributors / trading companies exporting frozen food products to middle east and African markets.

May 2005 – May 2014 :  Mohans Oysterbay Drinks (U) Ltd.,  East Africa

Manager Marketing

Significant Highlights:

· Product Sales - Involved in strategic business expansion of Red bull Energy Drink from 1 million tins to 8 million tins, increase the sales of wines and spirits by 3 times over the 7 years tenure.

· Spearheaded the team of 15 members to achieve company's objective.

· Successfully developed tools, product brochures, marketing materials, sales dockets, product evaluation results and provided them to dealers and sales personnel through various outreach programmes.

· Implemented sales promotional activities for on premise / off premise customers.

· Efficiently managed key accounts of Supermarkets / Hypermarkets and on premise customers.

· Successfully streamlined imports with respect to the sales in such a way that to reduce shipping co. input costs such as container detention/ demurrage and storage charges, etc.

· Participated in international trade fair and Wine festivals along with overseas suppliers and invite customers for interaction and product evaluation.

· Efficiently worked with companies like Red Bull, Austria , William Grants and Sons, UK and DGB South Africa.

June 2003 – Mar 2005: Energy Distributors Ltd., Kampala, Uganda (East Africa)

Manager - Marketing

Significant Highlights:

· Effectively identified and implemented opportunities for business growth and market analysis.

· Spearheaded the Marketing Department.

· Managed the team of 10 members.
July 1999 – May 2003 : I.A. & I.C. Chem. (P) Ltd., Mumbai

Sr. Executive - Marketing

Significant Highlights:

· Played a key role in procuring and executing of export orders. 

· Pivotal in dealing with various export assignments.

PRECEDING ASSIGNMENTS

April 1997 – May1999 :  Aminex Alkalies Ltd.(Aminex Group), Mumbai 

Asst. Manager - Marketing 

June 1990 – Mar 1997 :  Aminex Chemicals Ltd. (Aminex Group), Mumbai 

Marketing Officer

June 1989 – May 1990 : Lamina Foundries Ltd.,  Mangalore

 Chemist 

EDUCATION & CREDENTIALS 

B.Sc. (PCM) in 1989






Mangalore University.

MBA/PGDM                                                       Wellingkar Institute of Management studies and Research
IT Skills: Conversant with MS Office Tools (Word, Excel & Power Point) and Internet Applications.

PERSONAL DOSSIER

Date of Birth 

: 
4th September, 1968

Linguistic Abilities
:
English, Hindi, Marathi and Konkani

Nationality


:
Indian

Driving License

:
Dubai / India / International 

                                            ____________________
JOY 
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