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CV No: 952668
Email: cvdba15@gmail.com 

Mobile: +971505905010 / +971504753686
OBJECTIVE:

· To be involved in job where I can intend to develop good skills and seeking platform to utilize and enhance my abilities to acquire professional growth and secure a promising future. 

· To work and grow in a challenging environment, where my career acquire knowledge and would be best utilized to add value to the organization and bring out value addition to my profession.
· To have good Interpersonal Relationship and to work with good team spirit.
PROFILE:

· Ability to deal with people diplomatically and willingness to learn.
· Professionally qualified with a Post Graduation Degree in MBA with reputed University in India.

· Excellent Leadership Skill.

· Great organization skills and the ability to memorize stock

· Extremely self-motivated and honest

· Got the capability of right decision making in management conversation.

· Well Versed with Windows XP, Windows Vista, MS Word, MS Excel, MS PowerPoint.

· Excellent abilities with technical, aptitude, marketing and financial operations.

· Superior communication skills and dynamic presentation.

· Ability to build relationships within and outside an organization

· Friendly, enthusiastic and committed team player

· Process excellent planning, organizing & problem solving skills

· Effectively interfacing with people at all levels
· A Quick learner and can handle any type of work force
· Basic administrative knowledge

· Ability to deliver first class customer service

PROFESSIONAL EXPERIENCE:
· Branch Sales Executive, India (From May 2009 – May 2010) 
· Financial Analyst, Infosys BPO Ltd (From June 13th – Nov 14th)
PROJECT UNDERTAKEN:

· PROJECT-1:  An organization study on “S.B.APPARELS” at K.R.Puram, Bangalore with respect to all functional departments of the organization.

· PROJECT-2: Project Report on “Study of portfolio management with respect to FULLERTON SECURITIES AND WEALTH ADVISORS LTD”.
EDUCATIONAL QUALIFICATION
	EXAM PASSED
	INSTITUTION
	UNIVERSITY
	YEAR

	MBA
	Don Bosco Institute of Management studies
	Bangalore
	2012

	BBM
	P.A. Education Trust
	Mangalore
	2009

	P U C
	Murnad Education Society
	State syllabus
	2006

	S S L C
	Murnad Education Society
	State syllabus
	2004


JOB RESPONSIBILITIES:
· Responsible and accountable in securing company’s assets.

· Ensures that product knowledge of assigned brand of sales staffs is sufficient to handle customer queries.

· Reports and co-ordinates with Head office any developments in the shops.

· Responsible for designing the new products promotional presentation.

· Plan and implement new strategies and campaigns.

· Meet customer for determination of their needs and requirements.

· Greet customers and ascertain what each customer wants or needs.

· Open and close cash registers, performing tasks such as counting money, separating charge slips, coupons, and vouchers, balancing cash drawers, and making deposits.

· Took inventory and examined merchandise to identify items to be reordered or replenished

· Requisitioned merchandise from supplier based on available space, merchandise on hand, customer demand, and advertised specials.

· Ensuring smooth flow of updated information on products/pricing etc to our customers.
ACHIEVEMENTS:

· A & B certificate holder in NCC

· Participated national level NCC camp in Madikeri. 

· Participated national level NSS camp in Mangalore.

· Participated workshop on CORPORATE ETIQUETTES.
· Actively participated in international conference on INDIA INC CHALLENGES AND OPPORTUNITIES held at DBIBMS Bangalore.
PERSONAL PROFILE
Date of Birth

: 16.05.1986

Marital Status

: Unmarried
Nationality

: Indian
Languages

: English, Hindi, Kannada, Coorgi, Tamil, Urdu & Malayalam.



























