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Tolani
Financial service consultant

Mobile: Whatsapp +971504753686 / +919979971283
- 

Email: tolani.2174179@2freemail.com 
PROFILE
To obtain a long term career in management with an organization where I shall find a challenging work environment with ample scope of my as well as company’s growth and to seek a career where my potential for managerial, analytical and technical skills would be gainfully utilized.

EDUCATION
2011- 2013

Post graduate diploma in business and management
Indian institute of planning and management pune Maharashtra India
Specialiasation in marketing -62%
2008 – 2011
2007-2008


BBA with foreign trade-65% 
DEVI AHILYA VISHWAVIDYALAYA UNIVERSITY, INDORE MADHYA PRADESH INDIA 
HIGH SCHOOL, CBSC, KATNI MADHYA PRADESH INDIA

COMMERCE -55%

                       EXPERIENCE
Company 1
2013 – 2014

ICICI PRUDENTIAL AND LIFE INSURANCE PVT LTD
PUNE MAHARASHTRA INDIA

DESIGNATION: FINANCIAL SERVICE CONSULTANT
                JOB DESCRIBTION
                    Financial advisers provide clients with advice on financial matters, making          recommendations on ways to best utilize their money. The role involves researching the marketplace and advising clients on products and services available, ensuring they are aware of   and understand those that best meet their needs, and then securing a sale.

                 Advisers may specialize in particular products, depending on their clients, e.g. selling    employee pension schemes to companies or offering mortgage, pension or investment advice to private clients. Others are generalists, offering advice to clients in all of these areas, plus savings plans and insurance.
Key Role -
· Contacting clients and setting up meetings, either within an office environment or in clients' homes or business premises;
· Conducting in-depth reviews of clients' financial circumstances, current provision and future aims;
· Analyzing information and preparing plans best suited to individual clients' requirements;
· Completing risk analyses;
· Researching the marketplace and providing clients with information on new and existing products and services; designing financial strategies;

· Assisting clients to make informed decisions;

· Researching information from various sources, including providers of financial products;

· Reviewing and responding to clients changing needs and financial circumstances;

· Promoting and selling financial products to meet given or negotiated sales targets;

· Negotiating with product suppliers for the best possible rates;

· Liaising with head office and financial services providers;

· Liaising with other professionals, such as estate agents, solicitors and valuers;

· Keeping up to date with financial products and legislation;

· Producing financial reports;

· Contacting clients with news of new financial products or changes to legislation that may affect their savings and investments;
· Meeting the regulatory aspects of the role, e.g. requirements for disclosure, costs of the services provided and also the advised products.

SKILLS

            PRESENTATION SKILL MS OFFICE 

                   TEAM WORK 

               PROJECTS

                    Project Title
                                                     Objective

                    National economic planning
                       Indian constitution is obsolete

                   Market research
                                                    Research on brand and quality of Adidas
                THESIS IN PGDBM

                       MARKETING STRATEGIES IN 
                   TATA STEEL IN B2B SEGMENT
              PERSONAL DETAIL
          Date of Birth:  05/28/1990

               Languages Known:  English, Hindi, Sindhi
               Nationality: Indian 
             Visa status: tourist visa 

