[image: image1.jpg]


Gulfjobseeker.com CV No: 1307376
Mobile +971505905010 / +971504753686 
To get contact details of this candidates

Submit request through Feedback Link

http://www.gulfjobseeker.com/feedback/submit_fb.php
Career Objective:

A challenging career that gives me the scope to apply my knowledge and skills and to involve as a part of the team and dynamically works towards the growth of the Organization,
Qualification:

►2003-2006 

Bachelor of Commerce (B.Com) From MLS University, Udaipur
EXPERIENCE:
SILEX GENERAL TRADING LLC.
Marketing & Distribution: Enviro Care, Enviro Easy, Yardley, Parachute, Dermoviva, Nature Organics, Earth Choice, Tippys, Laser, Cotton Soft, EcoMax, Platinum, Renova, Bliss Maxi Roll, Entity Perfumes, Destiny Perfumes, No Marks, Freeman, Elmore, Xact, Organic care. 
Designation                 : Sales Executive
Period                         : November 2012 - Present 
Job Responsibilities
· Listening to Clients requirements and presenting appropriately to make a sale;

· Maintaining and developing relationships with existing Clients in person and via telephone calls and emails;

· Cold calling to arrange meetings with potential Clients to prospect for new business;

· Responding to incoming email and phone enquiries;

· Acting as a contact between a company and its existing and potential markets;

· Negotiating the terms of an agreement and closing sales;

· Gathering market and Clients information;

· Representing their company at trade exhibitions, events and demonstrations;

· Negotiating on price, costs, delivery and specifications with buyers and managers;

· Challenging any objections with a view to getting the Clients to buy;

· Advising on forthcoming product developments and discussing special promotions;

· Creating detailed proposal documents, often as part of a formal bidding process which is largely dictated by the prospective Clients;

· Liaising with suppliers to check the progress of existing orders;

· Checking the quantities of goods on display and in stock;

· Recording sales and order information and sending copies to the sales office, or entering figures into a computer system;

· Reviewing your own sales performance, aiming to meet or exceed targets;

· Gaining a clear understanding of Clients' businesses and requirements;

· Making accurate, rapid cost calculations and providing Clients with quotations;

· Feeding future buying trends back to employers;

· Attending team meeting and sharing best practice with colleagues.
TRANSMED OVERSEAS L.L.C

Production , Marketing and Distribution of products: Gillette, Camay, Olay, Pantene, Head & Shoulder, Silvikrin, Herbal Essence, Ariel, Tide, Clorox, Downey, Pampers, Always, Oral-B, Crest.
Designation                 : Sales Representative
Period                         : Since February 2007 
Job Responsibilities
· Maintaining and developing relationships with existing costumers.

· Visiting potential Clients to prospect for new business.

· Acting as a contact between a company and its existing and potential markets.

· Negotiating the terms of an agreement and closing sales.

· Feeding future buying trends back to employers

· Preparing Quotations & Purchase orders.

· Achieving sales targets and adhering to Clients service guidelines

· Maintain Share of Shelf as per the target.

· Implement and maintain Ad hoc visibility as per the display contract.

· Preparing SOS reports

· Reporting the competitor’s information with complete details in terms of any new launches, special promotions and activities, on-pack, price off promotions, special displays etc.

· Maintaining Point Of Sale from time to time

· Creating impact Off Shelf displays.

· Reporting In store activity details. 

· Provide feedback in case of innovation products in terms of off take, consumer comments, quality etc.
COLLWELL & SELMON DELHI INDIA 


(BPO) Business Process Outsourcing Company based in USA
Designation: Clients Care Executive


Duration: March 2003 – July 2006(3 years)

Job Responsibilities

· Telemarketing for USA Telecom services (Talktalk)
· Maintaining & Enhancing Clients Relationship

· Giving Accurate information and aware global and specific messages to Clients
· Taking Orders from Clients
· Online meeting with potential Clients and informing them about the company’s products and services.

· Providing online business solution to my corporate Clients
· To Study market and competitors analysis very actively

· Reporting to the management

MERCHANDISER/SALESMAN IN SAIFEE TRADING LIMITED – INDIA 
Duration : March 2000 – July 2002(2 years)

Job Responsibilities

· Sales & Marketing of all  products in Home Appliances
· Maintaining & Enhancing Clients Relationship

· Giving Accurate information and aware global and specific messages to Clients
· Taking Orders from Clients
· Meeting with potential Clients and informing them about the company’s products and services.

· To Study market and Competitors analysis very actively

· Reporting to the management

Technical Qualification:

►  Diploma in Computer Application

► Higher Grade Diploma in Type Writing

Software Computer Skills:

Packages


: MS Office XP

Operating System

: MS Dos, Windows 98-2000, Windows XP

Others



: Internet

Personal Profile:

Age


            : 29 years 

Nationality


: Indian

Languages Known

: English, Arabic (Read Only)

Marital Status


: Single

Gender



: Male
Reference:
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