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A business development professional, willing to accept challenges with an organization of repute.
Professional Experience-


PRESENT POSITION & RESPONSIBLITIES:-
Assistant Manager, Export  Patanjali Ayurved LTd, Haridwar since Feb. 2012 to 31st July 2014
Responsibilities –
· Processing all the export orders from clients. 

· Looking after financial part of Business (Payments, Banking, B.R.C, FIRC etc).
· Development of strategies on business trends with a view to develop new products, services and distribution channels in the overseas markets.
· Establishing marketing infrastructures through appointment of handling agents, distributors, sales promotion trough electric & print media etc.
· Maintain/ Developing existing and new customers through appropriate propositions, ethical sales methods and relevant internal liaison, to optimize quality of service, business growth and customer satisfaction.
· Coordinating for all quality checks, FDA regulations for country specific requirements.
Previous Positions:-
Worked with Global Visas, New Delhi,   As Visa Advisor (Sales). Since Feb 2010 to July 2010
Responsibilities –
· Assess & Advice the candidates through the most current international immigration legislation to make sure whether they meet the basic legislative requirements, and are therefore eligible for the visa they want.
· Precede the Visa application of selected applicants.
Worked with Hero Electric, New Delhi as Assistant Executive Sales, Since Feb’09 to Feb’10
Key Result Area

·  Gathering market intelligence on the product performance, competitor activities and new emerging opportunities & happenings.

· Analysing business potential & executing strategies to drive sales and achieve desired targets.

· Identifying prospective clients, establishing partnership and alliances, generating business from the existing accounts and achieving profitability and increased sales growth.
· Identifying and networking with financially strong dealers resulting in deeper market penetration. 
· Enabling business growth by developing and managing a network of Channel Partners across assigned territories.
The Highlights:
· Successfully managed the dealership at Andhra Pradesh, Karnataka & New Delhi for E-Bike 
· Instrumental establishing dealer network in Andhra Pradesh & in Karnataka. 
· Organized various product promotion activities like Fair Display, Road rally and product demos. Got award from organization for sales promotion activities.
During MBA - Summer Internship: - Dawnay Day, Gurgaon since April 08 to Jun 08

· Responsible for opening D-mat accounts.
Scholastic



2009
  
Post Graduate Diploma in Business Management (Marketing & I.B) from                                 sdgsdgsgsgsd J.K Business School, Gurgaon with 60%.                                                   

2007
   
B.B.A Institute of Business Management, Kanpur University, Kanpur with 59%.
2002  

12th from Sardar Ballabh Bhai Patel Inter collage, Kanpur with 60%.
2000  

10th from Shivaji Inter School, Kanpur with 50%.
Other Achievement


· Participated in various Yoga Camp, Seminars & conducted yoga classes in many Rural Areas.
· Worked as a Personal assistant to Acharya Balkrishna, A great Scholar of Yoga & Ayurveda of Patanjali Yogpeeth, Haridwar, India.
· Successfully run a Facebook page relating Ayurveda which has about 35,000 likes & have 5,000 friends on Facebook Account. 
Personal Dossier

Date of Birth


:        10th January 1987

Linguistic Ability

:
English and Hindi       
Hobbies                             :         Traveling, Social service  
