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Personal Profile:


I am a conscientious, hardworking and results oriented individual who works well under pressure. I have a strong work ethic and high levels of self-motivation. I am a real team player with good working relations.
Professional Work Experience:

Manaser Machinery Trading Co. (Kenworth Jordan). Amman-Jordan

Our coempany is the local dealer for Kenworth Trucks in Jordan. Kenworth trucks are equipped with Cummins engines, Eaton or Allison power transmission and Dana axles.

Sales Engineer

Jan 2013 – May 2014

Duties Include:

· Finds new prospects through media or by calls as well as look up for new tenders from both private and governmental sectors.
· Maintains an excellent technical knowledge about the company products.
· Participate in tenders and provide quotations for parts RFQs from current customers.
· Negotiating tender and contract terms to meet both client and company needs.
· Negotiating and closing sales by agreeing terms and conditions.
· Meeting regular sales targets.
· Support marketing by representing the company and participating in conferences, exhibitors, seminars and meetings.
· Schedule weekly and monthly meetings with clients and prospects.
Smart Systems for Factories Operation and Maintenance Co. Amman-Jordan.

Smart Systems is specialized in providing spare parts and services for the mining and oil and gas companies, the company represent big establishment and well known manufacturers around the word. Smart Systems products range is motors, pumps, belt conveyors, instruments and lab equipment, chains and wear parts, anchors and bolts, etc.                    

Sales Engineer

May 2011 – Dec 2012

Duties Include:

· Promote sales to existing clients.
· Searching for new clients who could benefit from our services.
· Support marketing by representing the company and participating in conferences, exhibitors, seminars and meetings.
· Schedule weekly meeting with clients and prospects.
· Preparing reports for head office.
· Develop reports and proposals as part of sales presentation to illustrate benefits from use of good or service.
· Consult with clients after sale to resolve problems and to provide ongoing support.
Education:


Hashemite University, Al-Zarqa, Jordan (2007-2011)

· Bachelor of Science Degree in Mechanical Engineering 
Training and Courses:


· Achieving Sales Success – Euromatech, Dubai, UAE. 01-05 Dec 2013.

· Practical training required by the University completed at Northern Region Cement Company (NRCC), Turaif – KSA

· Pumps: selection, operation, maintenance and troubleshooting – Engineer Training Center, Amman-Jordan (2010)
· Project Management Primavera P3 – Engineer Training Center, Amman-Jordan (2010)
Computer Skills:


· AutoCAD

· Primavera P3
· Pro Engineer (Engineering Drawing and Assembly)

· Windows Applications
· Windows Microsoft Office
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