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Objective In pursuit of a challenging position in an organization that can utilize my skills and education.
Summary
	Profile:
	Male, 24, Single.

	Previous Position:
	Corporate Sales Executive.

	Previous Company:
	Fix Packaging Industries, India.

	Driving License:
	INDIA.

	
	


Employment
History
Fix Packaging Industries, INDIA.
Corporate Sales Executive (July 2012 – Aug 2014)
Job Description:
· To increase market share by expanding sales of the company through existing clients and also by attracting new customers. 
· Achieve and exceed sales revenue’s as per set targets. 
· To respond and follow up sales enquiries by mail, telephone and personal visits. 
· Cold calling, prospecting, negotiating and closing of deals with required documentations. 
· Participate in meetings and project team activities. 
· Responsible for developing & promoting business. 
· Handling client issues and maintaining long term relationships. 
· Identifying target markets and developing strategies to meet objectives. 
· Advising customers about delivery schedules and after-sales service. 
· Recording orders and sending details to the office. 
· Giving feedback on market trends. 
Key Skills
· Good communication & interpersonal skills. 
· Dynamic, results-oriented problem solver. 
· Empathetic listener and persuasive speaker. 
· Good at Negotiating & Influencing. 
· Enjoy working as a team member as well as independently. 
· Strong interpersonal skills and positive work ethic. 
Computer Skills
· Proficient with Microsoft Office Suite. 
· Very efficient with Internet Browsing & Email etiquettes. 
· Efficient in Social Networking. 
· Digital Marketing (Learner). 
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Education
· Master of Business Administration (Sales & Marketing)/INDIA. 
Secured: Second Division. 
Year Completed: 2013.
Project Ist year  :  “Sales Analysis & Performance Evaluation System”
Project IInd year :  “Analytical Study of ITC’s Marketing Strategy”
 Bachelor of Computer Applications (Management Science)/INDIA.
Secured: First Division.
Year Completed: 2011.
Project: “Computer Sales Management”
 Higher Secondary Education (H.S.C) (Commerce)/INDIA.
Secured: First Division with Distinction.
Year Completed: 2008.
· Secondary Education (S.S.C)/INDIA. 
Secured: First Division. 
Year Completed: 2006. 
Achievements
Extra-Curricular Activities.
· Participated and has been awarded the “Maharashtra State Certificate in Information Technology (MS-CIT)” conducted by the Government of Maharashtra in July 2007. 
· Participated in the National Level IMS QUOTIENT 2008 (The Inter-Collegiate Quiz). 
· Active participation in various academic, cultural and sports events at school and college level and also in various management seminars & workshops. 
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 Date of Birth:
28/02/1990
Nationality:
INDIAN
Languages Known:
ENGLISH, URDU, HINDI & MARATHI.
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Interests:
ELECTRONIC GADGETS, TRAVELING & TREKKING.
