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Professional Summary:

I intend to involve myself in a career with leading corporate environment with committed, passionate & dedicated people. It will provide me a scope to explore, excel & exert myself and team
Achievements:

· Successfully completed an Executive Development Program on the following modules: Business Etiquette, Goal Setting, Group Dynamics, Public Speaking and Corporate Culture, conducted by KWEC
· Successfully completed LCCI Certification course
· Awarded Rising STAR for increasing Sales of 5,00,000 INR  in a month
Academics:

· MBA (Marketing and Finance) from Bangalore University in 2011 with First class 
· B.Sc (Computers) from Kuvempu University passed in 2008 with First class 
Employment History: 
Job Title:  Business Development Manager for Mindpro Soft, Bangalore
   Duration:  August2011– November 2014
Job Profile:
· Responsible for selling software solutions to existing and potential clients
· Working on acquisition of SME’s with reference to the digital marketing space and the Google Presence.

· Taking care of search engine optimization and google ads of SME’s of Bangalore
·  Exploring business potential, opportunities and clientele to secure profitable business volumes

· Making presentations/demonstrations to prospective clients

· Driving sales initiatives for achieving desired targets

· Analyzing the market and initiating various schemes and tactical applications to gauge and engage the clients to maximize the benefits

· Ensuring maximum brand visibility and capturing optimum market share

· Ensure complete service delivery and maintaining healthy client relationships

· Responsible for rigorous follow up and collections from the clients

· Maintaining reports and presenting supervisor on progress

· Develop the sales strategy and align it to support overall activities
· Helps uncover new growth opportunities
· Support the sale of new product and professional services engagements
· Monitoring competitor activities and devising effective counter measures
· Identifying new market segments and tapping profitable business opportunities in B2B & B2C segment
· Evolving market segmentation & penetration strategies to achieve product wise targets
· Interfacing with Individuals / Customers for ascertaining requirements, making presentations and delivering needs based product solutions
· Ensuring speedy resolution of queries & grievances to maximize client/customer satisfaction levels
· Maintaining excellent relations with clients/customers to generate revenues for further business
· Developing and implementing marketing plans with focus on planning for product launch in coordination with the production team; overseeing other Promotional activities
· Implementing pre and post marketing activities for successful launch of new products
· Establish corporate goals based on short/ long-term budgets and developing business plans for actively involved in business planning & market analysis to assess revenue potential in business opportunities
Projects/ Summer Internship:

Dissertation: Project 1
Company: Airtel 
Project Title:  Customer Retention Strategy for Airtel

Project Location: Bangalore (India)

Responsibilities:

· Research on the current customer retention strategies being deployed by Airtel
· Research on the intricacies of customer relationship management
· Research on the importance of the components of life time value of customers
· Quantitative data collections through the personal enquiry and interpretations
· Prepared a short summary of findings, conclusion and suggestions
Internship: Project 2
Company: Big Bazaar Retail LTD

Project Title: A Report on Organizational Study

Project Location: Bangalore (India)
Responsibilities:                                                                                                                                                                                                    
· Effectively studied the functional departments of the company
· Effectively studied the roles and responsibilities of the managers 
· SWOT Analysis
· Prepared a short summary of findings, conclusion and suggestions 
Personal Profile:
Date of Birth          
:    3-10-1987
Sex                        
:    Male

Nationality             
:    Indian
Marital Status         
:    Single

Status                   
:    Visit Visa

Languages known   
:    English, Hindi, Urdu and Kannada
Hobbies                  
:    Learning New Things, Reading Newspaper, Surfing on the Internet
Disclaimer:

           I hereby declare that the information furnished above is complete and true to the best of my knowledge.

