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Senior Sales & Marketing Professional
(FMCG Sales)
(MBA – Marketing)


EXPERTISE
Business Development
Business Turnaround
Business Acquisition
Concept Selling
P&L Management
ROI Accountability
Operation Management
Budgeting & Forecasting
Market Research/ Analysis
Market Intelligence
Profit Centre Operations
Negotiation Skills
Client Relationship



PROFILE
· An accomplished and business savvy professional with robust experience acquired over 14 years in delivering optimal results & business value by concept selling techniques in high-growth environments in business operations with P&L Accountability 
· Currently working as SM (Sales Manager) at TPS Marketing. 
· Hands on experience in developing new/ emerging business, re-engineering operations, innovation management, change management, team building & motivation 
· Charismatic executive leader with outstanding record of implementing turnarounds, improving gross profits and developing sales forces 
· Proficient in streamlining business operations while serving as catalyst for growth & expansion and quickly restoring forward momentum & generating revenue 
· Functional prudence in strategy development & implementation, executing business plans, aligning business activities to the vision & strategy of the organization, improving internal and external communications 
· Ability to envision and create successful outcomes in complex situations with rich experience in developing business across geographies 
· Creative pathfinder for new global market place, adept at transitioning companies from static or reduced growth to commercial success 


CAREER DETAILS

MAR 2005 - TILL DATE
Role: Sales manager
· Working as Sales Manager for TPS Marketing, which constitutes overall responsible for P& L and revenue growth for Mumbai & Goa (India) 
· Holding a key leadership position for planning & directing all the activities and setting strategic decision for overall growth in business 
· Overall responsible for Business Development, Channel Sales marketing, Operations, Risk Management, Finance, Investment within the policy framework 
· Creating annual plans that support strategic direction set by board and correlating with annual operating budgets 
· Planning and conceptualizing various strategies to achieve business goals for business development and aiming towards the growth in business volumes as well as profitability 
· Proficiently strategizing the long term business directions of the region to ensure maximum profitability in line with organizational objectives 
· Analyzing the market trends and tracking competitors’ activities and providing valuable inputs for product enhancement and fine tuning sales & marketing strategies 
· Planning & executing workable strategies which result in enhancing revenue & sales 
· Developing business for the organization, identified business opportunities/ revenue models and generating business plans to achieve the same and located potential clients in targeted segments to secure profitable business 
Key Attainments:
o Successfully grew business by 12% by above plan o Increased revenue through retail marketing.
o Enabled extremely large deals with new clients, at the same time managed to increase overall business from existing clients. 
o
Joined as Sales Assistant, went on to become Sales manager for both regions
PRIYA BREWERAGES & APPLIANCES
FEB 2004 – FEB 2005
Role: Area Manager
· Managed distributors and primary and Secondary sales. 
· Guided pilot sales guys for calls and set individual targets. 
· Devised Schemes for distributors, corporate and  institutions 
· Managed Service Technicians for proper after Sales services. 
· Managed Big key accounts for Calls, payments, logistics and after sales services. 
UNITED BREWERIES LTD (BEER DIV) UB GROUP
DEC 2001 – JAN 2004
Role: Territory Sales Executive
· Managed sales functions distribution platform by providing a cost effective, transparent and a centrally controlled information flow 
· Instrumentally developed new and existing network / channels to enhance market penetration and coverage in the territories assigned 
· Identified, analyzed & marketed new products and evaluated business & its full potential, using marketing, sales, information management & customer service 
TWINNINGS SPECIALITY TEA LTD.
Jan 2001 – Nov 2001
Role: Sales Officer
· Managed appointment of dealers. 
· Managed distributor Salesmen. 
· Managed primary / secondary dispatches of distributor and ensures smooth flow of the products. 
· Handled Corporate Accounts and Vendors. 
· Launched & managed new product. 
· Liaised with Area Sales Manager to build new strategies for product marketing. 
ZEUS ONLINE MARKETING
OCT 1999 – DEC 2000
Role: Business Development Executive
· Marketed consumer durable website called “badabazaar.com”. 
· Procured advertisements for the website through all Consumer Durable Companies and retail Showrooms. 
· Kept track record of all the schemes features and new product launches in Consumer Durable market. 
· Successfully built a database of 1900 retail showrooms including esteemed electronic Companies. 
EDUCATION

· Professional Qualification 
	Degree/Examination
	Board/University
	College
	Passing

	
	
	
	Year

	
	
	
	

	MBA (Marketing & IT) -
	Mumbai University
	Babasaheb Gawde
	July 1999

	Full time ( 2 year)
	
	Institute of
	

	
	
	Management Studies &
	

	
	
	Research
	

	
	
	
	




Academic Qualification
	Degree/Examination
	Board/University
	College
	Passing Year

	
	
	
	

	B.A (Psychology)
	Mumbai University
	K.V Pendarkar College
	May 1997

	
	
	
	


· Computer Knowledge 
	
	RDBMS
	: Oracle

	
	Language
	: ‘C’, SQL

	
	Utilities
	: MS WORD, MS EXCEL, MS PowerPoint


· Additional Knowledge of Networking & Fundamentals of ERP (Enterprise Resource Planning) 

Languages known:
English (Proficient), Hindi (Proficient), Malayalam, Marathi, Tamil
Personal Details
Date of Birth
: 27-06-1975
