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Sales, Marketing & Management

3.5 years experience in establishing profitable partnerships with corporate professionals in business building and have a flair for sales, marketing and customer relationship management .Passionate about building productive relationships with clients, partners and team members. Well versed in identifying market trends and customer needs to create highly targeted marketing campaigns.

CAREER OBJECTIVE

Seeking a challenging and growth oriented career in the field of sales and marketing with an endeavour to become an asset to the organization by gaining expertise in marketing operations and contributing for organization’s growth in a disciplined and honest manner. 

 Creative and experienced in 

· B2B Marketing 



· Business Strategy 
· Market Research 
· Business Analytics 
· Marketing Communications 
· Sales Management Processes 
· Customer Relationship Management 
· Sales & Marketing 
· New Business Acquisition 

PROFESSIONAL EXPERIENCE


Marketer







        November 2013-January 2015
BANGALORE, INDIA

Company is a Distributor of Electronic Components.
· Assisting the core organisational team headed by the MD in forming the business strategy; competitor analysis for strategy formation 
· Online market research for Analysing and investigating price, market potential and competition

· Liaising and networking with a range of stakeholders including customers, colleagues, suppliers and partner organisations

· Communicating with target audiences and managing customer relationships

· Responsible for providing Technical Support to Sales, Programs Marketing, Product Marketing, Corporate Marketing and Engineering teams to successfully execute the business plans and ensure a customer/partner-focused culture
· Inspect and test part status of Electrical / Electronic Components.
· Finding Replacement/Alternate parts for the obsolete parts.
· Cleansing, Updating and Maintaining the BoM’s.       

· Responsible for resolving customer queries
Executive - Business Development





          July 2011 – May 2013

QUICK TURN SOLUTIONS - BANGALORE, INDIA
Company is a manufacturer of Printed Circuit Boards
· Responsible for building the customer relationship.
· Maintaining and updating the market search and sales reports.

· Working on development of the business

· Monitoring the product sales in the distribution channel.
· Building and maintaining the relationships with the customers and suppliers.

· Preparing market surveys, reports on competitors strategies etc.
· Responsible for providing quotes, generate sales, promote sales and marketing.

· Responsible for assisting the marketing manager in planning budget, selling products, and coordinating the promotional events or campaigns.
Accomplishments:
· Successfully completed 2 year in the company by giving more than 25% growth in business.
· Increased market penetration in a span of 24 months
· Achieved the set targets of the company and ensured market demands.

EDUCATION
MBA (Marketing & International business)
Karunya University, Coimbatore, 2011:  CGPA – 7.01/10
B-Tech (Electronics & Media Technology)
Karunya University, Coimbatore, 2009: CGPA – 6.66/10
HSC 





Govt. HSS, Haripad, 2005:   63%
SSC 





M.G.M HSS, Thiruvalla, 2003:   63%

PROJECT PROFILE
· “Marketing information system” was carried out in Kerala Minerals and Metals Limited, Chavara, Kerala during MBA program.

·  “LCD Motion Blur Reduction” using image processing was carried out in Karunya University, Coimbatore during the B. Tech. program

TECHNOLOGY SKILLS

· Operating System:  Windows 98, 2000, XP, Vista and Windows 7.

· Packages              :  Microsoft Office, SPSS 11.0, Photoshop, Corel Draw, Avid, Adobe premier
· Languages            :  C
                                                                                                                                                          
PERSONAL SKILLS
· Quick Learner and determined attitude towards work.

· Ability to deal with people diplomatically, capable to work with team as well as individually.
· Open to learning and exploring new technology and domain.
· Positive thinking and adaptability to work under pressure.
· Disciplined and good time manager.


EXTRA CURRICULAR ACTIVITIES
· Event Coordinator for “Emerging Operations Paradigm” - An International conference of  Karunya University, Coimbatore.

· Active participant in School level games and sports.

· Active participant at College level cultural programs.

· Active cadet in NCC at college level.

· Worked as a member of Nature Club, Community Health Services Club, Mountaineering and Trekking Club, Rotaract and Youth Red Cross Clubs at college level.


PERSONAL INFORMATION
Date of Birth


: 02nd October, 1986

Nationality


: Indian

Marital status


: Married

Linguistic Ability


: English, Malayalam, Hindi, Tamil
       


DECLARATION

I, hereby declare that the above furnished details are true to the best of my knowledge and belief.
