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PROFESSIONAL SYNOPSIS

A Strategic thinker with a flair for charting out strategies for sales & Channel Management and  aiming at Profitability and Volume of Business in line with the Industrial Volume and enhancing value addition towards the growth of Business and personality of the Team which is led by me.

Aim at organizational objectives planout for the alternate Channels of Distribution for the growth in the Market, without any gap in the Market down trends.

Possess excellent interpersonal skills in analytical during crisis Management and team building with methodical quality systems within available resources.
EXPERTISE SKILLS
· Operations Management 
· Teambuilding,
· Product development, 
· Business strategy, 
· Salesmanagement,  
· Email marketing,
· Product marketing

· Problem solving, 
· Business ideas, 
· New business development

· Prediction/ Forecasting
AREAS OF EXPOSURE

Identifying and networking with prospective clients keeping the existing Business clients and adding up capable new business firms for the increased sales and profit generating by ethical means of Business.

Regular monitoring by analysis of day to day, weekly and periodically the trends in market and factors influencing, study on the competitor’s activities and market and timely inputs to the subordinates and seniors, for fine tuning of Sales and Marketing strategies.

Establishing essential   Distribution setup by rescheduling channels,ensuring product and concept reaches quickly to the clients.
WORK EXPERIENCE

1. Since 2007 serving in West African Countries ( Freetown,neighboring Countries like Gambia, Genie Bissau, Genie Conakry Sierra Leone, Liberia etc.,)

2. From 2007 oct to 2011 apl.2011. pter ltd.  Malaysian company, 

From 2011 may to 2014 sept. global pvt. Ltd. 
a. Dealt in Food Products, Building Materials, Papers etc,
b. Covered For KonghooPte Ltd, And Janus Global Trade. In Products Handled Palm Oil, Rice, Condensed Milk, and Evaporate Milk. Egg, Wheat, Sugar, Biscuits, Tomato Paste, Luncheon Meat, Onions, napkins, papaer and Building Materials.and tyres, batteries, lubricants, generator
c. Brand  Establishment And Market Survey, Strategic Plan And Forecasting Sales
d. Man Power Handling and Involve In all Commercial Works. 
e. Profit Centre For The Company
f. Did Promotional Works, Media Inter Section Regularly
g. Creation of New Channels for Distribution.
3. During 2001-2007 Served in Camlin Ltd, Sales Manager.   Indian Stationery Company.   South India Region
a) In charge For Sale And Ware House  And Logistics 
a. Conducted Institutional  and Industrial   Sales And Corporate   Sale And Promotional Activities
b. Launched Various New Products, Established And Expanded In Distribution Network   For   Retails And Involved In B 2 B Businesses.
b) Sales Planning and Interdictingfor Products. Training The Sales Persons, Motivate and Get Best Out Of The Sales.
c) Consumer Feed Backs and Solvation For   Improve Sales and Quality Service.
d) Forecast Plan  For  Sales  And  Seasons, Launch Of Lot Of New Products With Width Of Distribution
4. During 1998- 2001 Service in B.P.L. Ltd,   As Sr. Sr. Sales Manager   Indian Consumer                                           Electronics Company.
· Handled various Products likeBatteries, Lanterns and TVs, Allied etc.,
· In charge Of Area and Trained Team, undertook All Management Works and Sales   Management
· All Time Achieve in Every Year Sale And Well Result Oriented With Profit Making, Complete   System Work Management And Well Prepared For Hard Work To Get     The Desired Result.  More   Interested In Channel Management and Brand Building Business.
5. During 1994- 1998Served in Bake man  Biscuits Company and 1991-1994in Gupic  Pharmacy  
1. In charge  For Sales And TerritoryInvolved ,All kind Of Promotional And Width Depth Of Products Distribution, 
2.  Did All Sort of Sales Works ForTerritory, Merchandise, Promotional With Keen Involvement, Quality Service And Market Feedback To Company Timely.
3. Launched New Products Napkins, and Growth Development, Conduct  Initiative Program
PERSONAL PROFILE

AGE


              
: 
44
QUALIFICATION                            
:
M.B.A (Sales and Marketing)
MARITUAL STATUS                        
:
MARRIED 






