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                                                                       CURRICULAM VITAE
OBJECTIVE:                                         

To work in challenging, result oriented position that can give me better opportunities to utilize my work experience & capabilities can enhance my knowledge base for the betterment of the company and to grow with organization. 
EDUCATIONAL QUALIFICATION:

· MBA (Finance & Marketing), Bharathidasan University, India.

· BSC. Physics, Bharathidasan University, India.
JOB PROFILE: Worked as a Sales Executive in Indiamart.com from Aug'11 to Aug’ 12  
· Meeting Small and medium business people

· Giving suggestion to improve their business

· Bringing prospects clients to IndiaMart Platform

· Making calls and collecting data from different portals

· Participating in Trade fairs.

· Negotiation with Clients.

· Taking care of clients even after business
SOLUTIONS PRIVATE LIMITED
                                                                COMPANY PROFILE

 Pensa Media is a Google Ad words - Premier SME Partner in India offering a comprehensive bouquet of Digital Marketing, SEO, SMO, UI creation and bespoke application development services. We are the proud recipient of Google certification that at one end testifies our expertise in the domain, while at the other end it brings us authoritative backing by supporting and promoting our services in India. 
JOB PROFILE: Worked as a Senior Sales Executive in Pensa Media Solutions Private Limited from     
                  Sep'12 to Dec’14
· Selling Google Ad words.

· Kept in close contact with client to identify new opportunities and customers.
· Maintained availability for addressing customer issues, queries and requirements.
· Gathered customer satisfaction surveys.
· Ensured internal communication was efficient throughout company; sales, marketing and customer support.
· Tracked sales to provide accurate reports.
· Negotiating and closing new sales, prepared proposals and quotations
· Taking care of clients even after business.
KEY SKILLS:

· Computer Knowledge: MS Excel, Word & PowerPoint, Hardware & Networking.

· Interpersonal Skill, Smart Working, Self-motivated and Quick Learner.
ACHIEVEMENTS:

· Awarded gold medal in UG degree (Bsc. Physics).

· Served as a Consumer club member in Jamal Mohamed College. 

· Organized an event “Business plan” in Tiecoons 2K10,

· Served as an Executive member in the Management senate.

PROJECT DETAILS:

· INTERNSHIP PROJECT:  A Study on consumer perception in Sri Vatsa Bajaj, Nagercoil, India.
· MAIN PROJECT
   :  A Study on customer loyalty in Lifestyle international Pvt. Ltd, Chennai, India.
DECLARATION:
            I hereby declared that the above mentioned details are true to the best of my knowledge
