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Visa Status:  Visiting
	Objective:


To prove myself dedicated, worth full and energetic in a progressive organization that gives me scope to apply my knowledge and skills and be a member of a team that dynamically works towards success and growth of the organization.
	Key Deliverables:


 Business Development       - Client servicing and CRM
       - Sales

- Strategic Planning
          - Competitor/Market Analysis      - Research & Analysis
	Educational Background:


· MBA from The Business School, University of Kashmir

· BBA from ICSC, University of Kashmir
· 10+2 from J.K.B.O.S.E.

· Matriculation from J.K.B.O.S.E.
	PROJECTS:


· Summer internship :
           Organization: Banday Impex Pvt. Ltd.
             Topic: Marketing Strategies of Banday Impex in contrast to other    

           Competitors & the perception of customers towards its products & services.

· Duration:
3 months.
	Professional Experience & Development:


· Name of the Organization   : Technologies Pvt. Ltd.
            Position Held

         : Area Sales Manager 

            Duration

         : 8 Months (Aug 2014 – March 2015).
· The job responsibilities were to market & sell the products online, through      
     Telephone & personal meetings.
· Manage the sales team in order to get the best out of them.
· Motivate & lead the team to achieve preset targets.
· Generating leads from the existing customers.
· Prospecting in order to find the key parties.
· Ensure satisfaction of the customer base by providing excellent service     
     Support.
· Name of the Organization :  AIRCEL  (Dishnet Wireless Limited)    
Position Held

       : Territory Sales Manager 

            Duration

       : 10 Months (Oct 2013 – July 2014).
· The job responsibilities were to Manage the Sales force, Inspire, Motivate & drive them to achieve the monthly sales targets of Gross & Revenue.

· Ensure Market Visibility, Communicating the company’s Products, Services and offers to all the levels of market.

· Handling & Resolving Queries & Grievances of all the stock holders, be it distributors, Retailers or Customers.

· Outperforming competitors by attracting their customer base through better offers & services.
· Acquire & retain the top position in SOGA.
· Report generation & filing.
· Name of the Organization :  Banday Impex Pvt. Ltd.(FMCG)
 
Position Held

       : Assistant Manager - Marketing & Sales 

       Duration

       : 1 year 9 months (Jan 2012 to Sep 2013).
· The Job responsibilities were to achieve the monthly targets of Sales & Revenue.

· Ensure market visibility and stock levels of Distributors.

· Drive Sales force to lead the market.
· Provide customer service & product information.
· Retention & enhancement of existing customer base.
· Successfully launching new products.
· Staying at par with competitors.
	Computer & other Proficiencies 


· Office Automation: MS Windows, MS office, Internet.
· Languages: English, Hindi, Urdu & Kashmiri.
· Strong Analytical, Negotiation & Reasoning skills.

· Go getter, Persuasive, Target Oriented, and Passionate to learn & grow.
	Extra-Curricular activities & Achievements:


· Participation in a Seminar entitled “Importance of Mahatma Gandhi’s philosophy of non-violence in modern world”. 
· Trekking & Mountaineering to “Tar Sar” Lake, “Kolhai Glacier”, “ Sonmarg Glaciers”, “Peer ki Gali”, etc
	Interests:


· Travelling, Meeting new people.
· Trekking & Mountaineering.
· Playing Cricket, Football, Volleyball.

· Watching T.V & Surfing Internet.
	Personal Details:


     Date of Birth               :  11-07-1987
     Sex                              :  Male
     Nationality                  :  Indian

     Marital Status             :  Unmarried 

