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CAREER OVERVIEW

Having extensive FMCG sales experience, I wish to consolidate upon my wide range of experience and proficiency in Sales & Marketing field gained over 18 years, working under highly dynamic, multi-cultural and multilingual environment and seek a challenging Position in Sales and Marketing.

SUMMARY OF PERFOMANCE STRENGTH & SKILLS

· Highly influential in generating Sales through Modern Trade Channel
· Ability to develop and organize Van Sales team 
· Over 20 years of experience (UAE Market) in sales and marketing. 
· Professional, sales driven, customer focused.

· Excellent Sales & Marketing Management skills in FMCG business.

· Experience in designing marketing campaigns and effective promotions.

· Ability of building volume, market share and profit on established and new businesses.
CERTIFICATE OF APPRECIATION FROM :

· VIATENE C

· POKKA

· SPORTS WATER

· POWER HORSE

· COAST MILK

· MCYCD- MASAFI
CAREER HISTORY
REPUTED GENERAL TRADING. (NESTLE DIVISON) – 

                                                                                           Area Sales Manager - March2014- Till Date
Job Profile 

· Reports to the Managing Director on sales, collection, performance & market trends.

· Organized and developed Van Sales team of  Sharjah and N. Emirates.

· Controlling a team of Sales Representatives and Merchandisers & assisting and motivating them to achieve company goals.

· Management of Distribution activities and keeping track of Stocks and Inventories of the warehouse.

ROMANA WATER INDUSTRIES.L.L.C- Area Sales Manager

 May 2012_November 2013
Company Profile
With 15 years experience in Water purification and distribution network, Romana is a renounced name in UAE water industry. Recently Romana opened a state of the art water treatment and bottling plant in UAE which is first of its type in UAE.
Job Profile 

· Reporting to the General Manager on Sales, collection and trends.
· Working with wholesalers and exporters to increase the sales.

· Liaise with Hyper and Super market chains for Product Listing, design and execute marketing / brand building activities and Product Promotions.
· Planning and Budgeting of Marketing activities.

· Brand building activities associating with advertising agencies and PR team.

· Mentoring Sales Team and Marketing Executives on various sales techniques.

NATIONAL TRADING & DEV.EST. (NTDE) - Area Sales Manager 
 June 1999 – May 2012

Recruited as a Sales Executive, charted a phenomenal growth curve, to merit the current designation
Company Profile
NTDE is one of the leading FMCG companies in UAE with agency distribution of renowned brands like Vitaene C, Pokka, Coast Milk, Cadbury,  Al Rabie Juice ,Power Horse, Davidoff, FIJI Water, Tabasco, Kappus soap, Dunlop deodorant, AXE Oil etc. 
Job Profile

· Reports to the Divisional Manager on sales, collection, performance & market trends.

· Planning, Devising & Implementing sales strategy, Sales forecasting and policy making in co-ordination with Marketing Manager.

· Negotiations and extensive correspondence with Key Accounts (Hyper and Super Market) customers to finalize Product Listing, Promotion and Renal deals.

· Controlling a team of Sales Representatives and Merchandisers & assisting and motivating them to achieve company goals.

· Management of Distribution activities and keeping track of Stocks and Inventories of the warehouse.

· Interact with other divisions like Haagen Dazs Ice-cream, Cadbury, Tabasco, National Frozen Products etc about business opportunities and combined promotions. 

· Organized and developed Van Sales team of Dubai, Sharjah and N. Emirates.

· Actively involved in Launching & pricing of new products as well as decision-making process for product promotional campaigns.

· Periodic reports, conduct evaluations and market surveys and regular feed backs about latest market trends to the Management.

· Keeping credit control and handling customer complaints.

· Assisting in Selection, Recruitment and coaching of Sales staff. 

Achievements: Received several awards and certificates for achievement of Targets/Volumes.
NESTLE ICE CREAM - Sales Executive  





May ‘96 – July ‘98

Company Profile:

Nestle Ice cream is a multinational company involved in manufacture and distribution of Nestle “KIMO” Brand of Ice creams in UAE.
Job Profile

· Marketing and sales of ice cream products.

· Achievement of Sales targets, preparation of sales reports.

· Promotional activities in Key Accounts to generate huge volumes.

· Market survey & product merchandising.

· Marketing and launching of new products in the market

AL RAWABI DAIRY COMPANY – Van Sales Representative

December ’94 – April ‘96
Company Profile
Al Rawabi is leading producer of milk products in UAE. They have dairy product ranging from fresh milk to laban and fresh juices under their umbrella.
Job Profile

· Sales and distribution of Dairy products.

· Achievement of Sales targets, preparation of sales reports.

· Market survey & product merchandising.

· Handling Key accounts customer effectively to generate forecasted sales volume.

· Marketing and launching of new products in the market
Summary Of Educational Qualifications

Bachelor of Arts –University of Calicut; 1978

Computer Knowledge

Working knowledge in MS Office.

Training and Certification
· English Language Programme – British Council.

· Essential Selling Skills – Mercuri International, Dubai

· Selling Skills – Brain Power Institute, Dubai.

PERSONAL DETAILS

Date of Birth



26th January, 1958

Nationality



Indian 

Marital Status



Married

Religion



Muslim

Driving License


UAE – Light Motor

Visa Status                                          Visit visa               
