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R E S U M E                                                                        
 
CAREER OBJECTIVES

Looking for a challenging Position with your esteemed organization, where I can utilize skills and experiences to make positive contribution to my employer and enhance my skills.


EXPERIENCE

Organization 4: FIRST GULF BANK  
   Designation: SALES EXECUTIVE  
   From 1st Feb. 2015 to present
Roles and Responsibility: 

· Strong knowledge and marketing tactics in selling credit cards.

· Sourcing via cold callings, telemarketing and company visits. 

· Bring in assigned/target upfront revenue for the business.
· Understanding the needs of the end customer & providing appropriate financial solutions.
· To ensure customer documentation is complete & in compliance with the bank’s requirements.
· Identify and segment the target market for potential new business opportunities.
· Continuously provide feedback on competitive activities to the product and business team to track market developments.
· Attending product trainings, to be up to-date with the market developments.
Organization 3: EUREKA FORBES LTD  
       Designation: GROUP LEADER SALES 
        From 18th July 2011 to 15th January 2015 (3.5 years)
Roles and Responsibility: 

· Water purifier sales in domestic market
· Successful Corporate, End User(Exhibitions, Events)
· Experience in the field of Business Development.

· Preparing strategic monthly Sales Plan.

· Handling 5 members in my group.
· Monitoring team member’s activities through daily report.
· Weekly and monthly review.
· Field support to team members.
· Product training and demo training to team members.
  
 Organization 2 : RP GOOD CARE (BRUNEI DARUSALAM)
   Designation: SALES EXECUTIVE 
    From 20TH August 2009 to 28TH June 2011 (2years)
 Roles and Responsibility:
· Product display 
· Arrange the delivery on time to clients

· Analyzing product moment

· Customer handling 

· Monthly sales planning 
Organization 1: LAPTRONIC TECHNOLOGIES 

         Designation: laptop service technician
   
 From 10th June 2008 to 31st may 2009
  Roles and Responsibility:
· Operating system installation

· Trouble shooting

· Data recovery 

· Display replacement 
· RAID configuration in BIOS 

· Received Best Salesman award in Eureka Forbes ltd Regional Tamil Nadu and Kerala (2012-2013). Venue Dubai
· Foreign Tour Incentive Achieved 2 times in 2012 and 2013.

· Promoted as a Group Leader, Handling 5 Members in Group.

· Maintaining available Sales budgets.

· Always achieved Monthly sales Target.
· Sales improvement training program I selected as a trainer  

· Training to new employees.

AREA OF EXPERTISE 

· Credit card sales

· Security Systems(CCTV/Fire Alarm)

· Water Purified
· Operating system windows 2007(MS OFFICE)
· Laptop services

EDUCATIONAL QUALIFICATION
· Bsc Computer Science in Khadhar Mohaideen College during 2005-2008 with 69.68%.

· HSC studied in Govt Higher Secondary School, Madukkur in 2005 with 65.41%.

· SSLC studied in Govt Higher Secondary School, Madukkur in 2003 with 79.40%.

HOBBIES

· Sports (foot ball)
· Reading books


PERSONAL INFORMATION
    Date of Birth

 :
02-06-1988
Age 


 :
26 Years

Gender


 :
Male

Nationality

 :
Indian

Marital status

 :       single
Religion


 :
Muslim

Languages Known
 :
Tamil, English, and Malay
ACHIEVEMENTS AND AWARDS








