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RESUME
Vidya 
Vidya.239703@2freemail.com 
 
Objective:
-To be an expert in my area of work, with a passion for challenges, innovation and working with people and communities. 
-Seeking a role, where I will be able to apply my skills, work experience in development of advanced applications by making a difference through quality, with strict adherence in achieving the organizational goals.
Key Qualifications: 
- A customer oriented and highly skillful professional with excellent marketing ethics having                                                   1year 8 months experience as Medical Representative.
- Possess the ability to influence a positive sales outcome with a customer.                  

- Having the necessary confidence, initiative, motivation and reliability to succeed.        

-Able to identify & hunt down sales opportunities.

-Comfortable with target customer call rate and message retention metrics
EmploymentHistory:
(June2013–March2015)
Company name: Gland Pharmaceuticals (Hyderabad,India)
Designation : Medical Representative                                                                   

Part of a successful team proactively selling, promoting medical products and generating new and repeat consumable and contracts business in order to achieve sales targets

Responsibilities: 
-Arranging appointments with doctors, pharmacists and hospital medical teams.         
-Creating & executing a territory business plan focused on generating sales.                 
-Selling medical products to hospitals throughout the sales territory                               

-Targeting general practitioners, practice nurses and retail chemists.                             

-Working with distributors to establish sales chains.                                                              

 -Attending exhibitions when required.                                                                             

-Building long term relationships and offering flexible solutions to clients.                   

 -Having excellent sales acumen and strong service orientation.                                   

 -To identify, influence and build relationships with key decision-make                                                                                    

-Advising potential clients on the products, providing technical knowledge etc.           

-Marketing to specialist nurses in the secondary care and community markets  .           

 -Building lasting relationships with clients during a complex, technical sells.               

 -Making presentations as well as providing product demonstrations and training.

                                                                                                                                                                                Education:
Graduate Diploma In Business Managment Major In Marketing( LEVEL-7)(2012-2013)
Royal business college (Newzealand)

Bachelor of Pharmacy (2007-2011)

DR Mgr Medical University(Chennai,India)

Intermediate(+2)(2004-2006)

Alphores Junior College(Hyderabad,India)

SSC(2004)

Carmel Convent High School(Mancherial,India)
Statistics and Computer Applications:
-Experience in data analysis using graph pad and stat view.
-Operating 2000/XP.
-Software’s Know: MS-Office, Adobe Acrobat, and Internet Explorer.

-Systems: Windows 98
Strengths:
- Strong marketing skills.
- Excellent communication skills in written and verbal both.
- Able to handle the pressure situations.
- Able to provide the best result with a team.
Personal Profile:
  Date Of Birth


 :    22 August 1989

  Languages Known

 :    English, Hindi, Telugu Tamil

  Nationality


 :    Indian

Declaration:
I hear by declare that the information provided here is best of my knowledge.

