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Career Objectives:
To work in a progressive organization where I can contribute my sales expertise and experience to achieve maximum customer satisfaction index liaise with organizational objectives with the attributes of time, quality and discipline.
Education Certifications:
	Examination
	Institute
	University/Board
	Year of passing

	Bachelor in Business Administration (BBA)
	BIMS , Belgaum
	Karnataka University Dharwad
	2013


Personal Details:
Date of Birth:28 SEPTEMBER 1990

Nationality                   :           Indian
Religion

         :

  Islam

Gender                          :    Male
Marital Status               :            Single
Langauges Known        :           English, Hindi, Urdu, Marathi, Kannada.
Body type                   :             Athletic
Driving license
         :            LMV, India
Extra Curriculum Activities:
Awarded best presenter of BIMS in year 2010

Organized “INDRA-DHANUSHYA” eventin the year 2011 in Belgaum.

Organized National Level Management Fest in BIMS Degree College.

Organized Annual Award Ceremony “Yash”.

Conducted soft skills training programs in College.

Software expertise:
OS/ Environments:Windows 7 & 8.
InternetPlatform  : Mozilla Firefox, Internet Explorer, Google chrome.
Office Automation Tools  : MS- Word 2000, MS- Excel 2000,Power point.
Work Experience:
SalesAssistantin In EPPCO/ZoomDubai (UAE) 
1st Feb 2015 to till date.
Responsibilities:
· Experience Serving and advising customers.
· Helping customers to find the goods they want.
· Advising on stock amounts to store or concerned department.
· Stacking shelves or displaying goods in an attractive way.
· Arranging window displays.
· Promoted special offers.
· Handled Cash in positive manner.

· AssistedMerchandise shelf and racks on site.
Sales executive in Maruti Suzuki- Shantesha Motors, Belgaum(INDIA)
06thJune 2013-  15 Jan 2015

Responsibilities:
· Covered entire Belgaumcity sales and sales promotions.
· Field visits to cover Belgaum area in different locations.

· Feedback collection in market on products and reporting them daily/weeklyalong with salesreport.
· Promoted new brands of the company.

· Attendedcustomer’s complaint promptly and achieved high customer satisfaction index.
