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Contact Details: 
· Date of birth: 10th of November, 1984
· Nationality: Egyptian

· Married 

· Valid Egyptian driving license 
Summary:
Eight years of experience in sales and marketing fields, worked under various conditions and aware of the difficulties that might arise. To provide support to team and different sectors, ability to prepare and draft sales strategies, market study and roadmap vision on short and long term, work under pressure, team player and self-motivated. Have a strong back ground about B to B business, management and operation. 
Areas of experience:
· B 2 B 

· Sales strategy 
· Corporate operation 
· Management

· Medical devices
· Health care 

· Insurance

· FMCG
Education:
Bachelor of Commerce –Accounting (English Section)-Faculty of Commerce, Alexandria University, Egypt 2009
Professional experience:
Potential unit manager in met life feb2015 (current)
Position: Sales team leader
· Recruit, train, coach, and direct the activities of a highly productive sales force

· Maintains the sales force head count as approved in the operating plan.

· Understands all facets of the Sales functions in the Service System and is able to train, coach and direct the subordinate sales force in its use.

·  Participates in making joint sales calls with subordinates to assist in identifying viable prospects and in closing business.
EIO group (Egyptian import office)   Jan 2012 / 2014 
Position: Sales area supervisor
 
· Establishes, develops and maintains business relationships with current customers

· Makes telephone calls and in-person visits and presentations

· Creates and manages a customer value plan for existing customers

· Follow up on new leads and referrals resulting from field activity. 
Andalusia food distribution 2010-  2011

Position: Sales executive
· Responsible for attaining monthly target coordinating with each   district sales representative

· Provides timely, accurate, competitive pricing on all completed prospect applications submitted for pricing and approval, while striving to maintain maximum profit margin. 

Easy group (Cosmetics Company) 2008 - 2010
Position: Sales representative 
·  sell retail products, goods and services to customers
· . work with customers to find what they want,
·  Create solutions and ensure a smooth sales process.
·   Will work to find new sales leads, through business directories, client referrals, etc. Sometimes,  will focus on inside sales, 
El farouk company:  (food sales & marketing)   2007-2008 

Position: Sales representative
· Develops a business plan and sales strategy for the market that   ensures attainment of company sales goals and profitability. 

· Responsible for the performance and development of the Account Executives. 

· Prepares action plans by individuals as well as by team for effective search of sales leads and prospects. 

· Initiates and coordinates development of action plans to penetrate new markets. 

ALLAM EL MAREfA COMPANY: ( BOOKS DISTRIBUTION IN MID.EAST)

Position:  trainee

· Training in sales abilities & required attitude to be a sales agent to work within the company frame   

· Maintains accurate records of all pricings, sales, and activity reports submitted by Account Executives. 

Other Education:
· ICDL
· Excellent Command of Windows OS Versions & Variable Applications (PROFESSIONAL).

· Certified management accountant CMA 

Languages:

· Arabic 

: Mother Tongue

· English

: Excellent

Skills: 

I was elected as the Culture Representative in my high school Students Union, being responsible for co-ordination of festivals (Student day, Sports day, graduation day …).


Working under extreme conditions I have proved having the ability to do more than one task with a high performance and accuracy also leading our team to give a remarkable output of the work. 
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