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	 PERSONAL DETAILS 

	


	 

  Profile:

Male , 38 , Married

  Nationality:

Sri Lanka 

·  Current Statues:      Presently I am in Dubai. Looking for a job.     
  Last position:

Pre Seller/ Sales Executive
  Previous Company:

Coca Cola Doha Qatar
 


	

	WORK EXPERIENCE 

	


	Oct 2011 – June 2015 

Coca Cola Al Mana WLL 
                                               Doha Qatar
 
Per Seller / Sales Executive
“COCA COLA” World leading refreshment company. In my 3 and ½ years’ service, two time I received best salesman awards.  
My Duties Was
A). Listening to customer requirements and presenting appropriately to get the sale.

b). Gathering market and customer information.

c). Establishes, develops and maintains business relationships with customers.

d). Expedites the resolution of customer problems and complaints.

e). Advising on forthcoming product developments and discussing special promotions;

f). Coordinates sales effort with marketing, sales management, accounting, logistics and technical service.
g). Reviewing your own sales performance, aiming to meet or exceed targets.
Jan 2006 – April 2011 

J.L.Morison Son & Jones Ceylon 
                                                Sri Lanka 
 
Assistant Sales Manager
Business Development
 
J.L.Morison Son & Jones Ceylon Plc is the one of the leading FMCG Company. Distributing world famous brands in Sri Lanka (Exp: Britannia products, KIWI, Brylcreem, Good Knight, Garnier, NIVEA and WIPRO). 

My Duties Was
a). Drive the sales force to achieve the divisional products target and also the company overall target. 
b). Plan and implement the trade schemes and targets.
c). Develop and manage distributors and distribution network.
d). Deliver visibility and merchandising of Group brands in line with targets and best practice recommendation.
e). Identify and harness sales development opportunities within area of coverage.



	

	Oct 1996 - Dec 2005

East West Marketing Private Ltd
Sri Lanka 
 
Accounts Clark and Accounts Executive
Sales Executive, Key Accounts Executive

Senior Sales Coordinator

 
East West Marketing Private Ltd is the one of the leading FMCG Company. Distributing number one brands in Sri Lanka (Exp: Turkey Cooking Oil, Indian Cavin care products, Bakery products, Milgro Milk Powder. etc.).
My Duties Was 
1. Plan and prioritise personal sales activities and customer/prospect contact towards achieving agreed business aims, including costs and sales - especially managing personal time and productivity.
2. Maintain and develop existing and new customers through appropriate propositions and ethical sales methods, and relevant internal liaison, to optimise quality of service, business growth, and customer and satisfaction. 
3. Plan/carry out/support local marketing activities to agreed budgets and timescales, and integrate personal sales efforts with other organized marketing activities, e.g., product launches, promotions, advertising, exhibitions and telemarketing. 
4. Respond to and follow up sales enquiries using appropriate methods. 
5. Record, analyse, report and administer according to systems and requirements. 
6. Monitoring order processing work also drive the sales force to achieve their monthly targets.


	

	OTHER CERTIFICATES

	


	2000

Diploma in Sales and Marketing
SLIM , Sri Lanka 



	IT Skills

	


	Windows & Office tools
  Diploma In computer 

Advanced



	LANGUAGES

	


	 
	  English

Fluent



	 
	  Tamil
  Malayalam

  Hindi
Fluent
Fluent
Fluent



	 
	  Sinhala

Fluent



	

	


