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Profile Synopsis
· A result oriented Management professional with10+years of proven expertise in marketing and business development and support across the domain of SME Business Loan,Trade Facilities of entire Financial products .including property sales & Mortgage Finance.
· Skilled in conflict resolution, performance evaluation, facilitating diverse learning, and building productive relationships with clients and staff.
· An effective communicator with excellent relationship building & interpersonal skills. Strong analytical, problem solving & organizational abilities.
Skill Set

· Good communication skills.
· Strong analytical skills.

· Strong interpersonal skills.
· Enthusiastic and quick learner.
· Ambitious and committed to excellence.
· Teamworker.

Work Experience (UAE)

Organization: - MASHREQ  BANK.

Location: -Dubai (UAE)

Duration: -From February 2015 to till date.
Designation:- ATL ( Asst.Team Leader ), SME Business.

Responsibility:- SME Business Loan, SEPL

JOB PROFILE :

. Visiting Corporate Companies,Traders maintaining good stocks, focus on quality customer for 

  BulkBusines.                                                                                                                                                .Following Lead tracking system allotted me through my CRM lead, check with customer try to  resolve their curry follow the CM for more reference.

. Regular visit companies , following referral check, Doing cold calling & Tele calling .

. Meeting HNI customer in MD,CFO, looking for the opportunity to cross sale Insurance,Mortgage,Investment,Trade facility.

. Following my Manager to achieve Team target , maintain  team spirit among my team, Guide          the new joining. Follow the clean desk policy. 

Organization: - ADCB BANK 
Location: - Dubai (UAE)

Duration: - From September2013 to January 2015.
Designation: - Sr. Relationship Officer,SME, BCA Team , Prevelege Banking.
Responsibility: - SME Business Loan, Trade facility Management. NRI Mortgage Loan.
JOB PROFILE :

. Regular visit to new new Companies to list with our ADCB Bank to enhance the Business.
. Fore fronting all sales and Business Development for selling Business Loan, Trade facilityto clients.

.Targeting portfolio company and giving presentation for Bulk Business .
. Meeting CEO,MD and proposing forSME  Business loan , Trade Facility Management .Sourcing High Networth Excellency, Privilege customer  &cross Sale Mortgage, Insurance, Investments, Trade Finance Facility Management.
Organization: - SAMBA BANK LTD.
Location: Dubai(UAE)

Duration:-December 2012 to July 2013

Designation: Business Development Officer.

Responsibility:- 

. Direct Marketing, visiting new companies, proposing CEO,HR,CFO of  companies to enroll in Company listing format.
. Fulfill  my daily login targets as committed, Maintaining my DSR, Action plan for Daily, Weekly, Monthly.

. Assist my TL cross check all files for login to minimize the returns, following company policy, putting deviations, attaching approval to get case booking.
. Top performer on entire floor, consistently meeting my monthly target.

Work experience (India) .
Organization: - ICICI BANK Ltd 
Location: - (Mumbai) India 

Duration: - From August 2009 to January 2012

Designation: - Relationship Manager (Mortgages)
Responsibility: - Recruiting Business partners making DSA ,collection of clients independently and keep meeting with builders and responsible to sanction my log in files as soon as possible and fulfill the target on Time.
Work experience (India)
Organization: - Krishna Builders ,Hi-Tech Builder
Location:- India
Duration :- February 2002 to till 2008
Designation:- Deputy Manager (Marketing)

Responsibility:- Handling a team of 7 to 10  Sales &Sr Sales Representative, guide them to source right profile customer , Monitoring  Morning meeting ,collecting DSR, Making arrangement for Sight visit, collecting proper feedback from customer after sighting the projects. Following the customer to close the deal. Collecting bookings & follow with customer for  paymentinstallement and informing  about project developments.
Arrange Mortgage Loan facility for required customer. Making a family atmosphere with my customer. Try to make my  customer always happy.
Projects: - Krishna Puri, Krishna mansion, Krishna garden complex phase 1,2,3,Krishna Dham.Vanshi Bihar, Hi tech plaza, Sri guru Bihar, Kalyani Bihar, and many  more projects.
Professional Qualifications
Master In Business Administration (AICTE Approved)
Department Of Business Administration, Berhampur University, India

Specialization: - Sales &Marketing Management.
Bachelor of Science.(BSc),Utkal University, Bhubaneswar, India
Specialization: - C.B.Z
Academic Qualification
Intermediate in Science (ISc) from CHSE board.
R.M. Mahavidyalaya, Bhubaneswar, Odisha, India
H.S.Matriculation from BSE board
Baman High School, Bolgarh, Odisha, India
Computer Skills
6 months diploma in computer

Operating systems XP Professional/07

Office Automation tools (MS-Word, Power Point and Excel) and Tally 7.2
Personal Particulars
· Date of Birth:20th July 1976
· Languages Known: English, Hindi&Odiya
· Marital Status:Married
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