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applied for the post of: “SALES EXECUTIVE”
OBJECTIVE: 
I would like to join an Organization that is driven to excellence and promotes professional development based on employee’s efforts, loyalty and work ethics. To have an opportunity to work with a reputed organization and expertise to grow, develop and advance with the organization.
PROFILE:

Three Years working experience in sales with a strong background in Chemical Engineering as well as Business Management. Many a time won the best sales Executive of the month . I have undergone sales training and workshops.
 Also I have the ability of executing multiple tasks independently, meeting deadlines and setting priorities, Goal oriented team player with outstanding communication, interpersonal, analytical, problem solving and time management, presently seeking to be part of your company to share gained experience and expertise.

.

SPECIALTIES:
· Experienced in mapping out sales strategies in attractive presentations. 
· I have a strong ability to negotiate deals and make my client like my products. 
· Easy way of handling the clients’ objections, queries, or complaints and then turn their ‘NO’ to a big ‘YES’.
· Driving oral commutation, problem solving, creative thinking, self esteem perception, and competence time management 

· Very Energetic result oriented and organized
· Efficient and very good in motivating others.
· Extremely hardworking and able to work independently in a team environment under supervision

· Keep excellent inter personal relations with colleagues and ready to help them
educational qualification

· Ordinary Level Certificate ( School leaving certificate) 
· Advance Level certificate ( High school certificate )
· College Level Certificate  (Higher National Diploma) Chemical Engineering 2004- 2008 
· Certification in occupational health and safety management. 
COMPUTER SKILLS 
Basic Computer Knowledge (Ms Office, Excel, Power point, internet etc…)
PROFESSIONAL work experience #1
Company    : Emirates Vacation club.
Position      : marketing coordinator/sales reps.         
Duration     : Since August 23rd. 2012 till June 3rd 2015.
Job Role      : international Sales Executive.
DUTIES AND RESPONSIBILITIES:
*Researches, prospects, obtain leads and develop new business opportunities in order to reach sales targets. 
 *Follow up with own customers for signing the Sales and Purchase agreements. 
*Ensures sales orders are created in Oracle and all milestones updated for all deals closed. 
*Provides customers information on legalities of purchasing property through Emirates vacation Club in UAE and international.
· I do change my clients’ lives in 90 minutes at Emirates Vacation Club by listening to the Clients’ opinions concerning vacation, discovers their holiday interest and then presenting my company’s program appropriately to make a sale. I work hard and smart, giving out 110% efforts to reach my target. Actually, my company managed to be the best and biggest timeshare company in the Middle East.
· Taking our guest for a tour and induce them to buy our product
· Negotiating the terms of an agreement and closing sales;
· Convincing the clients to pay 40% payment of the product within the 90minutes of the Presentation and also actively involved in the collection the remaining balance of the 60% payment after the selling.
· Follow up with the clients on the Referral Programs, and most cases make a deal with referrals on phone and convince them do the payment without seeing the product,
· Monitoring competitor activity & continues research and meeting the sales targets, set for the month.
· Maintaining and developing relationships with existing customers in person, and via telephone calls and emails to buy their heart.

· Advising on forthcoming product developments and discussing special promotions
· Analysis of market competition, reporting to Head of Business Development and any other duty assigned by the Head of Marking.
  PROFESSIONAL work experience 3
Company              :        Emenite Nigeria Plc
Position                :        Sales Supervisor
Duration               :        Feb. 2009 – Mar. 2011
DUTIES AND RESPONSIBILITIES:
·  Ensure that each customer receives outstanding service by providing a friendly environment, which includes greeting and acknowledging every customer, maintaining solid product knowledge and all other aspects of customer service. 
· Responsible for sales and Marketing of wide range of the company’s product, which includes fast moving consumers’ goods and durables. 

· Helps the Sales executives in creating awareness of all promotions and advertisements. 

· Communicate customer requests to management. 
· Motivate my Sales Team to give in their best service to the work.
· Increase territory sale within three (3) months.

· Create a regional sales reporting and performance monitoring system.

· Exceeding quota by 25% after 6 months.

· Expanded sales and marketing territories by embarking on road shows.

· Maintain and strengthen a large portfolio of clients.

· Coach mentor and motivate sales team with bonus reaching targets.
· Develop and execute sales strategy.
· Manage sales budget and set strategies for expansion and growth. 
Personal Details 

Nationality 

: 
Nigerian 
Date of Birth
 
: 
15/04/1983
Gender 

:
Male 

Marital Status 
:
Married

Language Known
:
English.

Driven license             :             in view
declaration

I hereby certify that the above information are true and correct according to the best of my knowledge & My Experience. If selected I assure that I would perform to the best of my abilities, early awaiting a Positive response.
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