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As a management professional, to realize the objectives of the organization and to undertake creative and challenging responsibilities. Seeking challenging assignments Marketing, Sales, after sales, Team Member to contribute increase bottom line of organisation.
Academic credential
	COURSE
	SPECIALIZED IN
	UNIVERSITY
	REMARKS

	Master In Business  Administration  
	Finance and Marketing
	ANNA UNIVERSITY 
CHENNAI- INDIA 
	2006-08 
Passed 

	Bachelor of commerce
	Accounts and Business
	 DEVI AHILAYA UNIVERSITY – 
MP -INDIA
	2003- 06 
Passed  


Worked Experience
 Employer
              :Galaxy city  Transport and General Contracting Abu Dhabi (U.A.E)
 Position
              :Sales  Executive
 Company Activity        :Oil Trading, Transportation 
 From / To                   :Nov. 1, 2012-25 Jan 2015
PERSONAL SKILLS
· A result oriented professional with over 4 years&6 Months of experience in sales  & after sales service, always in touch with management & touch with customer to increase profit of the organisation
· Involving co-ordination to achieve sales target per month and annual targets. Conduct meetings for promotional activities and customer supports. Day to day reports, Documentation & implementation of various sales activities. After sales getting complete payment follow up.
· Rich experience in sales & marketing, to manage a team to get target and to increase bottom line of organisation.
· Demonstrated abilities in working on initiatives, thereby bringing down more profit & annual cost savings.
· An effective communicator with excellent relationship, management skills and strong analytical, problem solving and organisational abilities and leadership qualities.

Domain Experience

· since MAY 2011 to August 2012 worked with KEYONE SYSTEM BANGALORE (As Associate fico consultant)
· since July 2009 to Nov 2010 worked with Gulf catering company(KAKO) Riyadh (A leading manufacturer and seller of food product throughout Saudi Arabia) as a Sales  Executive (FMCG Products).
 JOB DESCRIPTION
· Involving co-ordination to achieve sales target per month and annual target and  forecast the product items on weekly, monthly and yearly basis.
· Involving regularly meeting co operate customer and conducting promotional activities.
· Involving regularly meeting individual and small segment industries and getting requirement.
· Involve passion to sales   FMCG products and to increase market share to become No: 1 in industry.
· Sales Generation through according to the market conditions.
· Keeping day to day out door reports.
· Documentation, implementation of sales activities.
· After sales follow up with the customer for the complete payment.
                                             Software Exposure
· Operating system
:
Windows 95,98, 2000& XP
·  ERP

:
(Knowledge of SAP R/3, F/CO ECC 4.7& 6.0/EHPS, TALLY )  

                                         Proficient in Microsoft Office Tools & Internet program, Mirnah and                                                                
                                           Comrade software
PERSONAL DETAILS
Nationality

: Indian
Gender

: Male
Date of Birth

: 17/08/1985
Marital Status

: Single 
Languages Known
: English, Hindi, Arabic, Malayalam, Tamil & Urdu
Visa status               : Visit Visa

Declaration
I hereby declare that all the information given by me is correct and true to the best of my knowledge and belief.  

