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SUMMARY

· [image: image1.jpg]>)\Gulfjobseeker.com

THelping you to search best jobs & talent since 2002!

o GALL 1571504753686 / 1571505905010



Dynamic professional with 2 years of experience in Sales & Marketing, Product Management and Operations Management
· Last worked with Muliradh Technical Service, Dubai as Sales Assistant
· Skilled in organizing, interpreting and communicating market information to facilitate the decision making process of the senior management
· Proficient in executing sales administration, operations, client servicing and team management activities
· Proven record in managing documents for streamlining systems to facilitate achievement of business goals
· Expert in turning around the performance of business units through process / procedural improvements focused on best practice identification and implementation
· Effective communicator & team leader with strong analytical, problem solving & organizational skills; possesses a flexible & detail oriented attitude
AREAS OF EXPERTISE
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Conducting competitor analysis by keeping updated with market trends & moves
· Collecting and collating data about the market movement; identifying loopholes in business plans & suggesting corrective actions to improve the same
· Managing the monthly, weekly & daily report creation through in-depth analysis and producing the actionable information
· Implementing promotion plans and solution concepts for achievement of targets

· Providing direction to execute promotions / launches as part of brand building and market development effort
· Building & maintaining relations with clients, generating business from existing accounts and achieving profitability & increased sales growth

· Interfacing with clients for suggesting the most viable product range as well as cultivating relations with them for securing repeat business

· Training the staff & ensuring adherence to the norms and reviewing yearly performance of Sales Team for reporting to senior management

ORGANIZATIONAL EXPERIENCE

God’s Favour Pharmacy & Store, Ibadan as Sales Assistant from June’13 – Dec’15
Role:
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Maintaining the accounting records and analyzing financial activities
· Managing product promotions & development initiatives and delivering strategic information for solutions
· Exploring the operational problems, tracking the opportunities and proposing solutions 
· Analyzing the necessary documents to avoid disputes
· Liaising with clients and understanding the client’s business objectives, issues & concerns
Accomplishments: 
· Steered efforts for achieving 10% targets with tight reporting deadlines through data analysis measures
· Effectively introduced important procedures like reevaluating suppliers on how to reduce high operational cost by 30%

· Instrumental in maintaining the accurate accounting records and delivering weekly / monthly reports
· Established a Check and Balance System for idle workers and suggested the remuneration basis for casual staff
· Augmented revenue by 10% and market share by 5%  through the implementation of distribution extension strategies 

· Amplified customer base by 15% through maintaining effective relationships, cold calling of prospective customer
· Developed strategic and operational plans which resulted in 5% increase in overall business and gross margin

· Trained and developed a team of 5 sales representative who achieved an average of 10% of their sales targets within their first 2  months 
· Collaborated with internal and external stakeholders to acquire technical and customer information to enable effective pitching for new business accounts 
· Expanded sales by 10% through innovative selling techniques such as making the customer hero
INTERNSHIP

Salhab Ventures, Lagos as Sales Representative from Jan’11 – June ’11             
Role: 

· Engaged in explaining the product & service offerings and answering the customer questions

· Coordinated with accountants to complete audits, gather tax information and resolve discrepancies

· Gained recommendations from customers for suggesting correct products and following sales offers
Accomplishments:

· Played a pivotal role in complementing other sales staff in providing market analysis
· Actively involved in enforcing a transparent Sales Recording System which delivered benefits like efficient tracing of transaction
· Recognized as the Top Sales Personnel in 2011 for outstanding contribution
RESEARCH ASSIGNMENTS
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The Use of Information Technology to Fine-Tune Financial Reporting System in The Nigerian Banking Industry 
· A Case Study of Some Selected Banks, Lagos (B.Sc. Thesis - Ekiti State University)

EDUCATION
· C.A. from Institute of Chartered Accountants of Nigeria, (student)
· B.Sc. (Accounting) from  Ekiti State University, Ado-Ekiti, Ekiti State, Nigeria in 2011 
IT Skills: MS Office Suite, Statistical Package for Social Sciences (SPSS), Financial Modeling, E-View and Internet Applications 
PERSONAL DETAILS
Date of Birth

3rd October, 1987
Languages Known
English
Nationality

Nigerian
Marital Status

Single
[image: image7.png]Reduced high operational cost by
30%

Established a Check and Balance
System

Achievements




Gulfjobseeker.com CV No: 1465800
[image: image2.png]


[image: image3.png]



