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SUMMARY
Professional with 2 years of work experience in Sales & Marketing and ability to work well with team, in both supervisory and development staff roles with a strong commitment.
EDUCATION
· Master of Business Administration (MBA) in Finance & Marketing from JNTU, Hyderabad, India.
· Bachelor of Science (B.SE) in Biotechnology from Osmania University, Hyderabad, India.
WORK EXPERIENCE
· Ventura Securities Ltd
Ventura Securities Ltd., is a stock broking house, offers investment products and services such as equities, currency products, commodities, mutual funds, insurance, deposit, and overseas services. The company also provides an online equity trading engine, browser and exe-based online trading software for clients and network partners to facilitate execution and customer web access to a host of services, such as portfolio details, digital contracts, transaction statement, and tax report. 
Designation: Relationship officer
Job Location: Hyderabad, India
Tenure: Dec 2014 – Aug 2015
Responsibilities:
· New Client acquisition
· Installing Trading Software to clients
· Providing Service to the Clients
· Giving demo about the trading Software
· ICICI Bank Ltd
ICICI Bank is an Indian multinational banking and financial services company headquartered in Mumbai, Maharashtra, India. As of 2014, it is the second largest bank in India in terms of assets and market capitalization. It offers a wide range of banking products and financial services for corporate and retail customers through a variety of delivery channels and specialized subsidiaries in the areas of investment banking, life, non-life insurance, venture capital and asset management. The Bank has a network of 4,050 branches and 12,642 ATMs in India, and has a presence in 17 countries including India
Designation: Contract Sales Executive
Job Location: Hyderabad, India
Tenure: Oct 2013 – Nov 2014
Responsibilities:
· New Loan department (Auto sales)
· Cross Selling of Credit Cards 
KEY SKILLS: 

Communication - Deals with internal and external customers at all levels via telephone and email, to ensure successful communication via active listening and probing questions.
Problem solving - Resolves in-depth queries in a methodical manner independently and with internaland external business partners to find appropriate resolutions, efficiencies and high level of quality.
Planning and organizing - Refined planning and organizational skills that balance work, team support and ad-hoc responsibilities in a timely and professional manner. 
Team Player - Enjoys sharing knowledge and encouraging development of others to achieve Specificteam goals.
Systems Knowledge - Experience in preparing and analyzing reporting data for management accurately and to timescales.
TECHNICAL QUALIFICATION
Operating Systems: Windows XP, Windows 2000, Vista
Software / Applications: Microsoft Office XP, Microsoft Office 2000, Tally 7.2
Languages: C
Internet Concepts: Browsing, expert in Search Engines.
PERSONAL DETAILS
Date of Birth:            15 July, 1988
Visa Status:               Visit Visa
Marital Status:           Married
Nationality:                Indian
Languages Known:    English, Hindi, and Telugu
References available upon request
Place: 
Date:                                             
