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1- Vocational Training and Degrees:
1992Diploma status in Mechanical Engineering
Option: manufacturing
University of Blida Algeria
1983 Bachelor of Secondary Education
path: mathematics 
2 - Professional Experiences :
2015Position: Business Development Manager
Company: Mohamed ReiadBadr Technical Works

Location: Dubai

 Sector: Construction

2010Position: Sales Manager
                                     Company: CIMA MOTORS
                                     Location: Réghaia, Algiers ALGERIA
                                     Category : Automotive
                          Brand:   RENAULT
· Mission :
                                   - Ensure business performance , service quality and service profitability SALE 
                                     NEW VEHICLES
                                   - Prospecting the entire potential market
                                   - Update client files and prospects
                                   - Respond to tenders
                                   - Define trade policy with management and subsidiary Renault ( for Renault and
                                     Dacia)
                                   - Coordinate the implementation of projects contracts
                                   - Initiate sales strategies with the marketing department (distribution, promotion,
                                     packaging, advertising campaigns )
                                  - Motivate and lead the sales teams
                                  - Strike balances for all the transaction sales stimulation
· Achievements :
- Recruitment of new executives
                                  - Establishment of a sales administration
                                  - Recruitment of a stock manager
                                  - Acquisition of software management (pro forma, invoice) sales
2008     Position: Regional sales and aftersales manager in west and central Algeria
                                   Company: IVAL Spa

                                   Location: Algiers, Algeria
                                   Industry: Automotive
                  Brands: FIAT, IVECO, MAZDA

· Mission:
· Distribution network development
· To communicate dealers targets

· To ensure achievement of sales aftersales and retails targets with marketing

Campaigns, sales support and incentives of sellers

· To fix annual targets and each region budget by dealers and broken down by

Month

· Network evolution through the creation of new business

· Enforce standards for new showrooms

· Conclude with new dealers with conventions and set targets

· Achievements:

· Start new dealers in different cities

· Animation of sellers with direct premium vehicle

· Achievement of targets
2006Position: After-sales and warranty processing manager
       Company: PEUGEOT
                                   Location: Blida, Algeria
                                   Industry: Automotive
                                   Brand: PEUGEOT
· Mission:
                                 - Lead a team in the after-sales service consists of :
                                              • 01 Workshop manager
                                              • 01 Technical Advisor
                                              • 03 Service Advisors
                                              • 10 Mechanics
                                                 03 Electricians
                                              • 03 companions for PEUGEOT  RAPIDE (Quick) service
                                              • 05 companions for the bodyshop
                                              • 01 parts warehouse manager
                                              • 01 drill spare parts
                                              • 02 Counter spare parts sellers
                                - Customer loyalty and give a good image of the product and the company
                                - Ensure the quality of service
                                - Ensure the profitability of the after-sales business
                                - Follow the profitability of each companion with hours of hand works purchased
                                - Follow the profitability of the workshop optimizing the sale of spare parts
                                - Treat the vehicle warranty on the internet  (SAGAI and SERVICEBOX)
· Achievements:
                                - Start after-sales ( new business ) Service
                                - Supply of spare parts with an initial stock
                                - Storage and address assignments in store for each type of room
                                - Computerize the stock with management software
                                - Lead the team and after-sales bonuses giving better results
                                - Fill the customer portfolio customer loyalty
                                - Ensure the best welcome and good service
                                - Conduct after-sales contracts with companies and governments with auto fleets
                                  PEUGEOT
                                - Recruitment of qualified staff
1996Position: Manager & owner
                                  Company: REPERE AUTOMOBILE SARL(LLC)
                                  Location : Bir Mourad Rais , Algiers, Algeria
                                  Industry: Automotive
                                  Brands: RENAULT- PEUGEOT- CITROEN
· Mission:
                               - Sales of new vehicles
                               - Recovery and resale of used vehicles of different brands
· Achievements:
                               - Sales for Individuals
                   - Sales group for aircrew and maintenance technicians AIR ALGERIE
                               - Sales group for all staff SONELGAZ
                               - Sales group for employees of National Education
1993Position: Maintenance Engineer
                                 Department : Technics
                                 Company: EMB (National Company for Metal Packaging )
                                 Headquarters : Kouba , Algiers Algeria
                                 Sector: Transformation tinplate
· Mission:
- Managing a team of 10 mechanics, 03 electricians and 03 trainees
                               - Maintain the machines Presses workshop with close collaboration between
                                 employees of the production   department
                               - Schedule routine maintenance plans to improve production
· Achievements:
                               - Installation of a new line of branded machines KRUPP
                               - Judgment of several unprofitable lines (rebus passed 1%)
                               - Evaluation of the team and motivating the best elements with performance
                                 bonuses
1990Position: Sales Representative
                                  Region: Algeria
                                  Company: TOYOPUMPS EUROPE
                                  Location : Nivelle ,Belgium
                                  Sector: Submersible Pumps
                                  Brand: TOYO made ​​in JAPAN
· Mission:
                                - Prospect of the market in the country
                                - Target the companies interested in the product
                                - Visiting the staffs of the undertakings concerned
                                - Present the product with brochures and technical details
                                - Remove specifications for tenders
· Achievements:
                                - Sale of 05 dredges equipped with TOYO PUMPS and KOMATSU generators to the 
BNA (Barrier national agency)
                                  For cleaning center barriers ( BeniAmrane and Keddara ) supplying the capital
                                  Algiers in drinking water.
3 - SKILLS :
                  * Commercial
                               - Ensure a good application of the global commerciale policy of the company .
                               - Centralize all relevant information to the knowledge of the regional economy and
its business approach.
                               - Participate in management committees.
                  * Leadership
                               - Lead the sales administration service .
                               - Managing medium and long term projects.
                               - Establish commercial entertainment operations.
                               - Enliven meetings
                               - Recruit the commercials
                               - Manage and enliven the commerciale force .
                               - Form and support the sellers on the field
                               - Negotiate complex contracts or large accounts.
                  * Management
                               - Monitor individual and collective results.
                               - Validate the objectives .
                               - Check budgets.
                               - Analyze the results.
                               - Propose regional action plans , agency or individual .
                               - Ensure a good management of the region.                               
- Ensure regional reporting to sales manager.
4 - Languages ​​and Computing :
                                   
                           Languages:
                                                - English :
                                                                  • Understanding: VERY GOOD
                                                                  • Reading:           VERY GOOD
• Writing :           GOOD
                                                                  • Dialogue:          GOOD
                                                 - French :
                                                                   • Understanding : VERY GOOD
                                                                   • reading:              VERY GOOD
                                                                   • Writing :             VERY GOOD
                                                                   • Conversation :    VERY GOOD
                                                  - Arabic :
                                                                   • Understanding : VERY GOOD
                                                                   • reading :             VERY GOOD
                                                                   • Writing :             GOOD
                                                                   • Dialogue:            GOOD
                                Computing:MS Office

5 – interested in :
                       - Traveling by car 
                       - Cinema
                       - Motorsport
                       - Old cars for collection
                       - Cooking
                       - Classical music, Jazz
