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DAVID
Date of birth: 22/09/1985
Nationality: Spanish 
E-mail: 244527@gulfjobseekers.com 
EXECUTIVE PROFILE________________________________________________________________________
· A highly driven and experienced marketing professional with a proven track record in international trade, business development, consulting, negotiation, contracting, business analysis and market intelligence.
· International background acquired working in different countries and multicultural environments. Extensive knowledge of the middle east marketplace working in complex and dynamic project-base contexts.
- Motivated team player, ambitious, with excellent analytical, organizational and planning skills, creative, and enjoys taking on new challenges.

SKILLS/ SPECIALITIES________________________________________________________________________
Business Development
Marketing

Market Intelligence

Market Analysis/ Market reseach
Contracting & Sub-Contracting

Tender Management
CAREER HISTORY___________________________________________________________________________
ACCIONA Producciones y Diseño, S.A. (Dubai Branch). Dubai, UAE. (December 2015 – Present)
· Position: Freelance Consultant. 
• Coordination of administrative requirements with Government authorities, Local Service Agent, Immigration & Residency Dept., and other public entities in Dubai.
• Coordination of import requirements with Logistic entities and Custom agents.

• Preparation and submission of Tender documents, bonds, guarantees and other Tender requirements.

• Analysis of potential business opportunities for the company in the UAE and follow up.
• Analysis and research of potential suppliers and sub-contractors in the UAE.

• Attending market related seminars, Trade shows & events in the UAE.
ACCIONA Producciones y Diseño, S.A. Seville, Spain. (March 2014 – July 2015)
· Position: Assistant Commercial Manager. 
Key achievements: Managed commercial relationships and closed agreements with clients and sub-contractors, which have resulted in the successful completion of Projects in Oman, Qatar, Kuwait and Russia and subsequently increased of revenue for the company.
• Analysis of contractual and commercial details of each Project.

• Analysis of contractual aspects of Tender documents and responsible for client relations in Tendering phase.

• Drafting, negotiating and revising contracts and sub-contracts.

• Manage commercial and contractual relationship with sub-contractors.

• Analysis of the business environment (contractual, legal, fiscal, logistics) in potential new markets.

• Market research and market intelligence, identifying and tracking new business opportunities.
Grabados en Marmol S.L. Dubai, UAE. (January 2013 -March 2014)
- Position: Middle East Area Manager. 
Key achievements: Expanded the company portfolio of clients & projects in the region increasing the brand awareness of the company in the market and increased of company sales for the subsequent years. 

• Searching for potential customers such us designers, architects, contractors and developers.

• Prospecting for residential, commercial and infrastructure projects in the GCC.

• Organising and preparing periodical visits to potential customers in the concerning countries.

• Attending marketing events such as exhibitions, seminars and related events.
· Started executing residential high-end/luxury projects for local private clients.
• Leading the setting up of a branch in the UAE.
SPANISH EMBASSY – Economic & Commercial Office in the UAE, Qatar, Pakistan & Afghanistan.  Dubai, UAE. (January 2012 – December 2012)
- Position: International Trade Advisor. (Sectors: Building materials, Construction, Energy, Oil&Gas, Services).
Key Achievements: Part of a team that led the office to be the top Spanish Trade Commission worldwide in terms of services provided to the SMEs.

• Resolving queries related to economic and commercial issues in the UAE and Qatar.

• Gathering information and searching potential partners for Spanish companies.

• Preparing and managing commercial missions (Malaga, Madrid and Santiago Chambers of Commerce, FAMO Furnishing and Contract Spanish Association, CONFEMADERA, etc.)

• Attending trade shows in the construction sector such us: The Big 5, Cityscape, Intermat, ADIPEC, etc.

• Carrying out market research for different industries in the UAE and Qatar.

• Attending business meetings, networking events and seminars.

Mediafed, Ltd. London, United Kingdom. (August 2010 - January 2011)
- Position: Digital Account Manager.
Key Achievements: Developed partnerships with premium online publishers worldwide by strengthening the company’s position in its established markets and by creating new networks in high potential markets (bringing on board new publisher accounts such as El Mundo, Marca, Expansión, Hipertextual, Diario Clarín or La Nación).

• Generated new leads through market research and subsequent cold calling.

• Creating and developing new client accounts.

• Analysed and measured metrics for the publishers through Mediafed revenue-management server.

• Creating and sending business proposals to publishers.

• Planning and organizing business meetings.

• Content Management through internal website.

GRB International, SRO. Prague, Czech Republic. (April - July 2010)
- Position: Marketing & Sales Analyst. 
Working within the group subsidiaries: “Casa Latina” (commercialization of Latinamerican products in Central and Eastern Europe); “Latin Liquors” (Logistic and imports of those products); and “CCNLA” (Latinamerican Chamber of Commerce in Central and Eastern Europe).

• Market and international trade research.
• Planning and execution of International Business meetings and conferences.
• Developing commercial and marketing campaigns through concept and graphical design.
• Business analysis of new partners and future clients in CEE markets.
• Distribution management of core countries (Slovakia, Czech Republic, Hungary, Slovenia and Poland)
• Content Management through internal websites (CRM, CMS) including design and newsfeeds.

EDUCATIONAL BACKGROUND___________________________________________________
-  Masters Degree in International Trade. Córdoba, Spain. Faculty of Law & Business Sciences [September 2009 - July 2011]
- Bachelor's Degree in Marketing and Market research. Córdoba, Spain. Faculty of Economics and Business Sciences, Universidad LOYOLA Andalucia [October 2007 - June 2009]
· Erasmus Programme - Business Management with Communications. Business School, University of Birmingham. Birmingham, United Kingdom. [September 2008 - June 2009]
- Bachelor's degree in Economics and Business Sciences. Córdoba, Spain. Faculty of Economics and Business Sciences, Universidad LOYOLA Andalucia [October 2003 - June 2007]
PROFESSIONAL TRAINING_________________________________________________________________ 
- International Trade Grant - Becas Internacionalización Extenda 2011. Spain. EOI (Escuela de Organización Industrial)/ EXTENDA (Trade Promotion Agency of Andalusia) [October 2011 - January 2012]
· Classic Arabic (in-company), involving 20 hours of classic Arabic, awarded by Chamber of Commerce of Seville. Seville, Spain. [September-December 2014]

· Professional English Workshops (in-company), involving 40 hours of International Meetings, International Presentations, Negotiation and Tele-conference, awarded by Chamber of Commerce of Seville. Seville, Spain. [September 2014-June 2015]
· “Administrative in International Trade Online course”, part of the program “Extenda Profesionales Internacionales”, by EOI (Escuela de Organización Industial) / EXTENDA (Trade Promotion Agency of Andalusia). [September 2011]
· Leonardo Da Vinci Project Averroes III, involving 4 month’s Work Placement, awarded by Vuste Envis Ltd. Prague, Czech Republic. [April-July 2010]

· Advanced English Grammar and Literacy, involving 60 hours of English Language Course, awarded by Agenturka Language Agency. Prague, Czech Republic. [April-July 2010]

· First Certificate in English, Council of Europe Level B2, awarded by Cambridge ESOL Examinations. [May 2010]  

· “Catedra Extenda de Internacionalización”, attendance to seminars and conferences, University of Córdoba/ EXTENDA (Trade Promotion Agency of Andalusia), Spain. [2009-2010]

LANGUAGES____________________________________________________________________________
English:  Advanced

Spanish: Native

Arabic: Basic


 
IT SKILLS______________________________________________________________________________
Windows (XP, Vista, 7, 8, 10), Microsoft Office, Database, Web 2.0, Content Management, Social Networks, Cloud Computing, CRM
ADDITIONAL INFORMATION______________________________________________________________

References and more information to your request
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                                          CV – David de los Ríos Sánchez

