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Nationality
: Pakistani
Date of Birth
: 2nd Dec, 1980
Status
: Employment visa
Marital Status
: Married
Religion
: Islam
Languages
: English, Punjabi, Hindi
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SPACE DISTRIBUTION LLC ELECTRONICS
DISTRIBUTOR CURRENT WORK
SPACE DISTRIBUTION is a gulf company working as an electronics products distributor in UAE. KUUWAIT.OMAN.SAUDI ARAB with the main brands in (PHOTO, IT, TV/AV) sections. (CASE LOGIC.SIGMA.YELL&THULE).
Case Logic offers a full line of portable and home storage accessories for Laptops, cameras, CDs, DVDs, portable electronics and automobiles. Most recently, we have expanded into the travel and luggage market with backpacks, messenger bags and luggage.
SIGMA focuses on bringing a personalized experience for TV furniture our furniture offerings to embellish your home with the finest quality for your TV, LCD's, DVD and music systems.
Yell offers universal power banks or backup battery solutions with great design for Smart phones, tablets; handheld games and digital cameras have accompanied to be part of our daily life.
Thule
The Thule brand was established in Sweden in 1942. Thule is a premium brand used globally for a wide assortment of products with a focus on solving the problem of how to bring equipment with you when using a car (roof racks, bike and water sport carriers, roof boxes). There are also other product areas such as accessories for recreational vehicles, trailers for active life (horses, boats, etc), snow chains and luggage.
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Out Door RETAIL VISUAL
MERCHANDIZER & SALES ASSOCIATE [image: image1.jpg]
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Working as a (RETAIL VISUAL MERCHANDISER & SALES ASSOCIATE) IN Dubai:
1. Mall of the Emirates2. Deira City Center3. Midrif City Center4. Dubai Mall 5. Marina Mall 6. Ibn E Battota Mall7. Al Gurair center8. Times Square.9. Etahad Mall
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ALLOCATED STORES Accounts [image: image3.jpg]
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1. Plug In2. Virgin 3. Jumbo4. Sharaf Dg5. Carrefour (Mall of the Emirates, Deira city center.Shindagah.Mirdif city center.Burjaman.Century Mall) 6. Al Falak 7. Fono 8. I Style
9. Axiom Telecom 10. LuLu11. Hi Phone12. One Mobile13. E City 14.IQ 15.Hyper Panda.16.E City.
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1. Visit stores daily basis. 
2. Merchandising activity at the store with collaboration with reporting Manager. 
3. Working closely with operation Manager and sales staff for maintaining consistency across stores. 
4. Seasonal Activity and Merchandising. 
5. Display signage, stands,\panels. 
3. Make sure all items on shelves. 
4. Prepare the delivered stock to bring on shelves. 
5. Putting price tags accurately. 
6. Stock reports update weekly basis. 
7. Taking Display pictures& sent to head office for visual presentation. 
8. Follow up for orders. 
9. Account servicing. 
10. Meeting store managers & supervisor (Store Level) 
11. Good communication skills & full command on English. 
12. Use of Internet, Word, and Excel mostly for stocks updates. 
13. Coordinate with drivers for home deliveries. 
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Work Experience
HAKEEM INTERNATIONAL (Pvt) ltd
Lahore Pakistan (MARKETING & SALES SUPERVISOR) Jan 2008 – Jan 2013
Company Introduction:
HAKEEM INTERNATIONAL (Pvt) Ltd. is a pharmaceutical and packaging material provider specializing in cap sealing machines, bottle filling machines, ampoule washing machines, ampoule printing machines, ampoule filling machines (up to 5 head), blister packing machines, punches & dies and strip packing machines .
Duties:
Calling for getting new clients. 
Heading a team of Executives for carrying out Sales activities. 
Analyzing requirements and providing pharmaceutical production solutions to clients. Maintaining friendly relations with clients. 
Generating sales leads. Organizing sales visits. 
Maintaining accurate record of clients. Identifies product improvements. 
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Time n Space Media Advertising Lahore Pakistan (SALES EXECUTIVE)
Aug 2005 to Dec 2007
Company Introduction:
Time & Space Media is a multi-platform branding agency that serves clients ranging from national retailers and consumer products to international non-profit organizations and regional faith-based ministries. Company managed and developed marketing efforts for some of the world's largest brands.
Duties:
Maintain relations with brands. 
Persuading clients to buy advertising space or time. Maintains the customers ‘accounts. 
Finding out who controls the advertising budget and contact them. Offering a price and negotiating around it. 
Closing the deal and recording the details. 
Involved in sharing ideas, layout, design, wording material for advertisement, logos, brochures. 
Standard Chartered bank Lahore Pakistan (Collection Officer)
Feb 2002 to Dec 2004
Duties:
Working in CWX data base software. 
Making phone calls to customers to reminder for the due payments. 
Recording sales and order information and sending copies to the sales office. Entering Leads Data in computer. 
Deposited customer payments to (CDM) machine. 
Worked in 30 DPD 90 DPD & 120 DPD. 
________________________________________________________________________ 
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Good all-around Lead Generation Knowledge. 
Knowledge of Sales processes and daily procedure. 
Proficient in MS Office (Word, Excel, Outlook, Microsoft outlook), E-mail & Internet applications. 
Good communication skill. 
Studying Competitors' products and services. 
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Graduation BA (2003)
(University of Punjab)
Intermediate (2000)
(Govt Science College)
Matriculation
(1995)
(Govt Central Model School)(2000)
Diploma MS Office and Networking (Vocational training institute)
