
[image: image1.png]



Gulfjobseeker.com CV No: 1467888
Mobile +971504753686, +971505905010  

cvdatabase[@]gulfjobseeker.com

To contact this candidate use this link

http://www.gulfjobseeker.com/feedback/contactjs.php
SALES & MARKETING PROFESSIONAL
Demonstrated record of achievement in conceiving & implementing ideas that have fuelled market presence and driven revenue

|Sales & Marketing and Media & Digital Sales|

Location Preference : Dubai







A focused professional with nearly 9 years of experience





Sales & Marketing		Media & Digital Sales			Brand Management


Content Development		Relationship Management		Promotion	


Team Management 		Client Servicing				Public Relations





Skilled at managing various activities involving High end Accounts, Innovative Content Integration, Content Sales, Editorial solutions to brands, Strategic Sales Process Planning and Corporate Account Management 


Lastly associated with The Outlook Group, Location as Associate Manager  


Awarded as the “Best Sales Person” all across Monster India for the year 2008                                                                                                           


Abilities in developing comprehensive cross channel analytics insights by efficiently integrating the organization’s digital assets, marketing automation and CRM 


Expert in handling sales & marketing / business development activities, analyzing market trends & establishing healthy business relations with clients


Sound at maintaining cordial relationships with clients, collaborating with them for achieving their strategic objectives by effectuating management controls and effectively handling processes to facilitate the required change 


Leading the PR & Communications of the massive brand launch campaigns


Capable of devising digital marketing strategies that have helped forging strategic client alliances, driving revenue and growing profits in competitive markets


Exposure at designing and implementation of campaigns, events, overall admissions and other activities such as education fairs and seminars 





PROFILE SUMMARY





Apr’14 to May’15		The Outlook Group, Location as Associate Manager





Role:


Worked on various brands such as luxury brands & corporate clientele to design special plans of promotion, designed, advertised concepts and executed the innovations


Analyzed & assessed on regular basis all the regular market opportunities to manage and identified new solutions as well as increased revenue /returns


Maintained cordial relationship with media houses/ad agencies and monitored client spends on various advertising channels


Created & designed need specific solutions for the clients for better reach and effect; monitored the response and improvised existing communication for better results


Spearheaded PR and Corporate Communications with the ability to organize and pull off media events at an extremely short notice


Collaborated with business heads and sales leaders to ensure seamless communications across all communication touch points


Leveraged strengths in expanding media outreach using cost-effective media relation initiatives (Stringers) at fraction of a budget (without compromising business growth goals)


Created comprehensive Media Relations strategy that uses both traditional & social media marketing platforms to increase visibility and organizational leadership in the skill development domain




















WORK EXPERIENCE











Mar’12 to Jan’14		The Times of India (OMS), Chennai as Assistant Manager





Role:


Significantly handled verticals of Real Estate and Education


Managed a portfolio worth target of 1.5cr under Real Estate and Education vertical for the financial year 2012-13


Established cordial relationships networks within the Times group companies and outside also Signed a deal for India Now


Worked in coordination with editorial, finance and scheduling to ensure that release is completed as agreed with clients


	


Highlights:


Successfully closed a high revenue deal in OMS Chennai 1.2 Crore


Skillfully registered a 100% achievement against the target in for consecutive financial years 2012-13 Over 32 new clients acquired so far


Merit of managing serviced accounts like Marg Properties, BSCPL, Akshay, Green Home, MGR University, SRM University & Bharath University





Feb’11 to Mar’12	Makaan.com India Private Limited (People Interactive India Pvt. Ltd.,), Chennai as Major Account Manager





Highlights:


Successfully achieved targets from the 2nd Quarter 


Holds the distinction of getting rated amongst the Best Team in south for the Q3 and Q4





Jan’08 to Jan’11		Monster.com India Private Limited, Chennai as Account Manager


                                               Joined as Corporate Relationship Manager and promoted as Account Manager





Highlights:


Awarded as the “Best Sales Person” all across Monster India for the year 2008


Recognized with the Company Stocks for the Best Performance in the year 2008 & 2009


                                                                                                  


Jun’06 to Dec’07		India MART Intermesh Limited, Chennai as Customer Relationship Manager





Highlights:


Led a team of 6 direct company employees & directly reporting to the Regional Head


Managed the Online Marketing Operations in Tamil Nadu and Pondicherry for promoting products and achieved business goals


Successfully increased sales growth through the various B2B Portals of the Company namely www.indiamart.com, www.indianindustry.com, www.indiandata.com and so on








2006	MBA (Marketing & HR) from SRM School of Management, Chennai, 


2004	BA (Economics) from DG Vaishnav College of Sciences, University of Madras 











Date of Birth: 02/06/1983


Languages Known: English & Tamil








EDUCATION











PERSONAL DETAILS
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