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~ SENIOR SALES PROFESSIONAL ~

15+ years of rich experience in Sales Operations / Distribution Management with a growth-oriented 
Organization of repute

Industry Preference: FMCG/ Telecom/e-Commerce

PROFILE SUMMARY
.MBA (Marketing) with commendable success in:
Sales Operations



Distribution Management

Logistics Operations

Order Management



Training & Development

Team Management
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Proficiency in driving new business through key accounts and establishing strategic partnerships & dealer relationships to increase channel revenue 

· Displayed skills in handling key accounts for business development activities and ensuring maximum customer satisfaction for repeat & referral business

· Demonstrated acumen in expanding market, generating new trade and targeting the potential customers 

· Abilities in defining & penetrating lucrative markets and capitalizing on opportunities to strategically drive business growth

· Hands-on experience in prioritizing business needs, channel partners & identifying new/upcoming revenue stream and products promotion activities

· Outstanding abilities in building / maintaining relationships with key corporate decisions–makers and establishing large-volume & high-profit accounts with excellent levels of retention & loyalty

· [image: image3.emf]Possess excellent communication, interpersonal, organization, analytical and problem solving skills 
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CORE COMPETENCIES

· Managing sales operations with accountability for incremental volume & profitable growth rate 

· Establishing own goals and of the team to match corporate goals, short term and long term budgets and developing business plans / strategies for the achievement of these goals

· Exploring business potential, opportunities & clientele to secure profitable business volumes; designing & implementing marketing plans for augmenting the business volume by enhancing brand visibility & recall

· Conceptualizing & implementing competitive strategies for generating sales, developing as well as expanding market share towards the achievement of revenue & profitability targets

· Driving sales initiatives to achieve business goals & managing the frontline sales team and conducting competitor analysis by keeping a close view of market trends to achieve metrics
BRANDS ASSOCIATED WITH
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ORGANIZATIONAL EXPERIENCE
 Since Jul’13

Askmebazaar.com (Formerly Getitbazaar.com), Chennai as Regional Manager 
Key Result Areas: 
· Heading & supervising e-Commerce business in TN
· Obtaining sellers & products for the platform from corporate & retail

· Managing fulfilment of orders

· Enabling distributors mange the last mile as per SLA’s 

Sep’11 – Mar’13              S – Mobility – Mobile Handset Division (Retail),., Chennai as Area Sales Manager 
Key Result Areas:

· Shouldered the responsibility of handling Tamilnadu State.
· Headed & supervised a team of 3 TMs & 17 SOs across Tamilnadu.
Accomplishment:
· Augmented revenue by 25% as Special focus was given to C category outlets as these outlets was serviced only by Wholesalers and Increased market share by implementing Trade schemes to increase secondary and Tertiary Sales.
· Achieved No.2 in terms of channel strength in TN which obviously resulted in Retail Penetration and thereby increase Market share in Revenue.
Sep’10 – Oct’11          Universal Digital Connect Pvt Ltd. Videocon Hand set division Area sales Manager
Key Result Areas:

· Responsible for Videocon Handset sales in Chennai, Vellore, Cuddalore, Villupuram, Nagai, Tiruvanamalai District 
Being a Employee in 6 districts created a Total Infrastructure of 5 SO’s, Successfully Launched Handsets in the market and built the business.

· Consistently increasing the Distribution width and Reach.
Accomplishment:
· Reached 80% of Retail Penetration within 3 month of Operation. Created Awareness for the Brand by conducting Retailer’s Meet and conducting BTL Activities.

· Constantly increased the Revenue month after month and reached 1 Crore of Business within 6 months of Launch. 
· Identified target markets and established successful plans to develop them, thereby bringing in 30 lakhs worth additional revenue by conducting BTL activities 
PREVIOUS EXPERIENCE

Mar’10 – Sep’10               Virgin Mobiles – Area Sales Manager
Mar’09 – Feb’10               Sistema Shyam TeleServices Limited – Channel Sales Manager
Mar’04 – Mar’09              Sify Limited - Territory Manager
Dec’01 - Feb’04               Cadbury India Pvt Ltd – EMS

May’98- Nov’01               Colgate –Palmolive India Pvt Ltd- Sales Representative
ACADEMIC DETAILS

                                               ______
2011


MBA from Annamalai University of Chidambaram.
1997


B.Sc. from AVCC College affiliated to Bharathidhasan University of Trichy.
PERSONAL DETAILS

Date of Birth:

07th May, 1974
Languages Known:
English & Tamil.
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Askmebazaar.com – Regional Manager





Spice Mobiles- State Head - TN





Videocon Handset- Area sales manger





Virgin Mobile – Area sales manager





MTS – Channel Sales Manager





Sify Ltd – Territory Manager





Cadbury India Ltd - EMS





Colgate – Palmolive India – SR
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