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SALES & MARKETING PROFESSIONAL
My objective is to make a career in sales & marketing, working enthusiastically in a given environment and to contribute in every possible way to the organization and exposure to new assignments.

PROFILE
· PGDM with specialization in Marketing and International Business with comprehensive experience of 4.9 years in Sales & Distribution Management with Business Development which includes Deal Negotiations & Closing, Key Account Management, Public Relation & Communication. 
· Proven ability to develop and grow accounts. Able to prepare and deliver sales presentation. 
· Strong at Business Development, Business Strategy, Distribution Management, MIS Management, Budgeting & Cost Management, Research & Analysis Work with Transaction Analytical Approach. 
· Experience in Account Management. Ability to support & sustain team performance. 
· Expertise in increasing sales revenue, developing profitable-productive business relationships, market development and coordination with decision makers & stake holders. 
· Utilising BTL and TTL methods to generate leads; conducting competitor analysis by keeping abreast of market trends. 
· Effective pipeline management skills and a confident negotiator with an ability to close the deal. 
· Ambitious to grow and have ‘Can Do’ attitude with an aggressive approach. 

Key Competencies:
Marketing & Sales Management  Business Development  Distribution  Sales Presentations  Key Account Management  Marketing Strategy  Deal Negotiations & Closing  Public Relation & Communication  Cross-functional coordination  Presentation & Documentation Skills  Market Research/Analysis  RFP/RFI/Bid Preparation  Sales Forecasting/Budgeting  Promotions  Relationship Management

PROFESSIONAL EXPERIENCE
SAHARA PURE EATABLES CORPORATION LIMITED, Gurgaon, India
May 2012 – Till Date
Senior Executive - Sales
· Responsible for product sales & marketing for NCR & Haryana Region. 
· Utilizing BTL and TTL methods to generate leads for green fields & existing clients. 
· Team rewarded for achieving targets of Rs. 9 Cr. for two consecutive quarters. 
· Managing complete sales cycle from generating leads to execution & order processing. 
· Maintaining complete database of accounts and bookings. 
· Market Research on the industry & adulteration-free products. 
· Negotiate with clients on product, pricing, marketing activities, sales rebate, etc. 
· Ability to multitask effectively and run multiple activities concurrently. 
· Preparing presentations & reports for ‘C-level’ executives. 
· Liaising with other departments to help ensure sales clients’ needs are met/exceeded. 
· Tracking & Analyzing reports of collections for operational activities & competition analysis. 
· Collaborating with different organizations for new business development. 
· Developing clients in various parts of the country for new projects at Gurgaon, Karnal, Ambala, Muzaffarnagar, Bangalore, etc. 
· Handling Operation Management team including complete financial & insurance planning, manpower planning, budgeting, optimization of available resources, operational improvements of system & performance of team, etc. 

CAPRICOT TECHNOLOGIES PVT. LTD., New Delhi, India
April 2011 – May 2012
AEC - Sales - Government Business
· Managing sales & business development activities for CAD software like AutoCAD, AutoCAD Civil 3D, Map 3D, Revit Architecture, Revit Structure, Revit MEP, Building Design Suite, and Infrastructure Design Suite. 
· Proficiently managing key accounts - PGCIL, CSIR, MES, DFCCIL, WAPCOS Ltd., RITES Ltd, NTPC, ITPO. NHPC, DDA, ASI and BRO. 
· Managing complete sales cycle right from generating leads – client meetings – demo & presentations – making proposals – negotiations – closing of deals – execution & order processing. 
· Promoting of new products through e-mails & cold calls and attending various promotional events & functions. 
· Strong record of achieving sales target of Rs. 1.75 crore with Government clients. 
· Sales of Training Package of Autodesk software to various departments & organizations. 
· RFP / RFI / Bid Preparation & Institutional Sales 
· Coordinating the entire activity of the After Sales Support (Service & Support area) department with an active involvement in the process. 
· Good understanding of Architecture, Structure, Building Services & Interior Design industry and knowledge of Autodesk product line. 
· Conducting meeting and handling query, obligation and understanding the detail about the prospect and suggesting most appropriate solution. 
· Experience of channel sales process including the distributor’s role like Redington India Ltd. and Ingram Micro India along with OEM Autodesk India. 

ARCHSOFT TECHNOLOGIES, New Delhi, India
May 2010 – Oct. 2010
Business Development Executive
· Business development activities for domestic market for services like Application development Hosting Server, 
Website design & development, Internet Marketing (SEO, SMO & PPC), Handling RFP’s, RFQ’s, Preparing 
Proposal, Visits, Follow ups, Handling Delhi & NCR. 
· Handling data collection of prospect from Websites, Search Engine, Directory, Yellow Pages, etc. 
· Consulting prospects for the scope of automation through phone call & E-mail and fixing-up meeting with the prospect for the detail discussion. 
· Conducting meeting and handling query, obligation and understanding the detail about the prospect and suggesting most appropriate solution. 
· Giving presentations & handling negotiation, follow-up and closing of the deal. 
· Some of the clients handled are Airfone, Ball Grinder, Le Fabco (Jindal leathers) & Zena Media. 

Technical Skills:
· Proficiency in MS-Office (Word, Power Point, Excel) & Internet 
· Proficiency in MS Excel such as Pivot Table, Vlookup, Index & Match, know-how of MS Project 2007 

EDUCATIONAL & PROFESSIONAL CREDENTIALS
PGDM in Marketing & International Business  Business School of Delhi, Gtr Noida, India
B. Sc. - Statistics  Banaras Hindu University, Varanasi, India
12th Class  Central Board of Secondary Education, Bokaro Steel City, India
10th Class  Central Board of Secondary Education, Bokaro Steel City, India

Visa Status: Visit Visa
DOB: 30/03/86
Marital Status: Married Open for Relocation: Yes

