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Profile
As a passionate, energetic and enthusiastic marketing professional, I seek to work in a sector where I can utilize my analytical and logical skills in the work which I developed while working in other organizations. Being a dedicated, resourceful and efficient employee, I can easily handle work under pressure which may prove to be beneficial to the organization.
Qualifications
Ramaiah Institute of Management Studies, Bangalore
June, 2012 – May, 2014
Masters of Business Administration (Marketing)
Umesh Chandra College, Calcutta University, Kolkata
June, 2007 – June, 2010
Bachelor of Commerce (Hons.)
Stream: Marketing, Cost & Management Accounting, Economics,
Quantitative Mathematics, Financial Accounting
Marias Day School, Kolkata
April, 2005 – April, 2007
Indian School Certificate Examination
Stream: Commerce, English, Accountancy, Economics
Marias Day School, Kolkata
April, 2004 – April, 2005
Indian Certificate of Secondary Education Examination
Stream: Mathematics, Social Science, English & Science
Work Experience
Account Manager (Marketing), Commonfloor.com
May, 2014 – September, 2015
· Mapping and meeting new builders on daily basis in order to create more opportunities to the customers. 
· Prospecting, Identifying, & generating new business and generating additional business from existing customer. 
· Make daily sales calls/presentations and achieve monthly revenue/targets. 
· Create and implement strategies to seek out potential partners to promote our solutions. 
· Develop and Maintain Positive Customer Relationship and ensuring proper end to end client servicing. 
· Create and be accountable for all client proposals, contracts and any further documentation. 
· Responding to requests for information in a timely manner. 
· To give regular feedback on market conditions, competition and other factors influencing sales. 
· Coordinate with management for different promotional activities. 
· Manage and collaborate different channels of marketing to promote the products. 
· Crafting the clients need to create win-win situation. 
Customer Handling Executive, Tanishq
May, 2013 - May, 2013
· Responsible for maintaining client satisfactory demand related to products. 
· Manage the customer preference. 
· Providing information to the customer regarding products. 
Sales Executive, ADFC Pvt. Ltd
February, 2012 - May, 2012
· Maintains relationships with clients by providing support, information, and guidance; researching and recommending new opportunities; recommending profit and service improvements. 
· Identifies product improvements or new products by remaining current on industry trends, market activities, and competitors. 
· Maintains quality service by establishing and enforcing organization standards. 
· Maintains professional and technical knowledge by attending educational workshops; reviewing professional publications; establishing personal networks; benchmarking state-of-the-art practices; participating in professional societies. 
· Contributes to team effort by accomplishing related results as needed. 
Technical Skills
· Software Skills: Microsoft Excel, Tally 
· Office IT Skills: Microsoft Office: Word, PowerPoint 
Core Skills
· Strong verbal and written communication skills in English, Urdu, Hindi and Bengali. 
· Possess good analytical ability. 
· Dedicated and hardworking 
· Enthusiastic and Works well under pressure. 
Interests
Football, Travelling
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