Titus 
Mobile: Whatsapp +971504753686 / +919979971283
SALES REPRESENTATIVE
SUMMARY: Focused and result driven sales representative with track record of exceeding given sales targets by solid margin; profound ability to maintain an updated knowledge pool regarding various product features and s pecifications. Highly persuasive individual with proven communication and interpersonal skills.
AREAS OF EXPERTISE
· Superb sales professional
· Outgoing personality
· Deal Closing
-Time management ability _Team player mentality _Excellent negotiating tactics
· Supply Reordering
· Aftersales Service
· Product Demonstration
· Compliant Handling _Computer expertise _Compelling leadership skills
· Social media savvy
· Sales force training -Telephonic Marketing
· Market Analysis _Goal oriented
_ Organized
PROFESSIONAL EXPERIENCE
2015 to 2017- (Sales representative) Al seer Trading Agencies, Sultanate of Oman.
DUTIES AND RESPONSIBILITIES
Identify and develop market for assigned products, negotiate and close beneficial sales deals, give demonstrate ns and presentations to upsell various products. Maintain an updated knowledge pool regarding features and sp ecs of assigned products and provide exemplary post sales services to expand referral clientele.
BRANDS HANDLED
Ferrero Italy, Best foods, Mani foods, Ceres Juice, Deemah, Hana Tuna, Double Delight, Haribo, Kwality, Tajmaha I tea, Bru coffee, Emirates macaroni.
2014 to 2015 {Automobile Sales Executive) Indus Motors, Maruti Suzuki Dealership, Kottarak ara, India
DUTIES AND RESPONSIBILITIES Greeted store customers promptly and responded to questions with knowledgea ble service. Completed documentation for product and service sales. Maintained productive relationship with ex isting customers through exceptional follow-up after sales.Generated high volume of referrals.Updated databas e with customer and sales information. Maintained friendly and professional customer interactions.


SEGMENTS HANDLED
PREMIUM SEDAN, MID- SEDAN, HATCHBACK AND SUV
2007 TO 2013 Educational Consultant, Acumen Associates Kottarakara, India
DUTIES AND RESPONSIBILITIES Consultant who has successfully worked in sales education and consulting. A dept at understanding and demonstrating educational products establishing a strong rapport with audienc e and introducing others to educational innovations.Specializes in innovative technology and large group e ducation.Responsible for setting up appointments with educational customers and making presentations.O ften asked to host seminars introducing the organization to new groups and bringing in more students.Hos ted several successful seminars that resulted in new clients and more revenue.
LANGUAGE SKILLS
ENGLISH, ARABIC, MALAY ALAM AND HINDI
EDUCATIONAL QUALIFICATION
· Professional MBA (Inter- National Business) from Anna malai University (pursuing)
· Graduation in commerce from Kerala University.
TECHNICAL AND ADDITIONAL QUALIFICATION
Tally, SQL, Internet, MS Office, IELTS and Digital Marketing (Pursuing)
KEY SKILLS AND STRENGTHS
Leadership, Creativity, confidence, communication, optimism, self-motivation, passionate and result oriented
PASSPORT DETAILS
»
Visa status
: Visit visa
«
Nationality
: Indian
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